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LETTERS TO THE EDITOR 


That Red-Hot Market EW welcomes expressions of opin- | to all VIRDEN 


ion from readers. Address all cor- | 


respondence to: The I ditor, ELEC. | distributors: 
IRIC ATI WHOLESALING, 330 
W. 42nd St... New York 36, N. ¥ 


Qualified Contractor 
institutions 
Restaurant Management 
American Restaurant 
Contractors’ Electrical Equipment 
Hotel Management 
Architectural Forum 
Interiors 
Interior Design 
Electrical South 
Lighting 
Reading 


Mobile Lamp Sales 
1) 
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now! decorative lighting 
usings stock lighting fixtures 


Here’s the prac tical answer to your commercial Installation is economik 
lighting problem. It’s the new Wondabar by the Wondabar can be insta 
Virden. Now you can have smart, dramatic easily to the present fixture 
lighting at a most economical cost. For the rewiring or expensive remodelir 
Wondabar uses standard lighting fixtures. You Wondabar kits are available 
can choose, from Virden’s wide selection, the spreads, for use with any 
fixture that fits your decor fixture. Almost any lengtl 

It opens up an entirely new range of effects, able. Your nearby Virden di 
makes possible decorative lighting formerly possi Or write John C. Virden ( 


ble only with expensive, custom-designed fixtures Longfellow Avenue 


The Wallace Company, Poughkeepsie, N. ¥. Warm 
even lighting from smart, modern fixtures gives this 
furniture department an entirely new look it a cost 
far below custom-made fixtures 


Bacorétins baiting by NJ | d er) 


Pan Dee Restaurant, Chicago, Il. Note how this 


5-unit Wondabar using standard Virden fixtures com 


plements the modern decor of this restaurant. Here 
is dramatic emphasis and soft, easy lighting at a 
fraction of the cost of custom-made fixtures 
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Biog } bet 


10 Years—10 Specials 


at 


New Home. 35th Year Open House 
( mbu McCleery-Ca nte ve t ,r 


The Salesman’s Technical Notes w. J J. F. MePartland 
, +4 th: Be 
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MANUF ACTUBTEAS OF FLitCTaIC at witine Paeooucrs 


639 W WALNUT STeEET 


Chicaga 12. Vili 











NEW PRODUCTS 





Heater 
Can Arm Corp., Champlain, N.Y 


heater whicl 








Lighting Fixture 
Globe Lighting Products, Inc 
York, N.Y. 


, New 


Sealed Switch 
Minneapolis-Honey well 

Co., Freeport, Il. 

Higl t 


Regulator 


Ballast 
General 
‘.Y 


\ 


Flectric Co., Schenectady, 


Hand Lamp 
t Lite 
Chicago, Hl. 


Manufacturing 


\ 
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Electrical Tape 
Permacel I ape 


Brunswick, “NJ 


Circuit Breaker 


Heinemann Electric Co Trenton 
NJ. 


1) 


Adjustable Lights 


Swivelier Co., In Brookliva, “.Y 


Probe Light 
Phaostron bec 


Pasadena, Cali 


Instrument and 


tronic Co., South 


\ 


Fitting 
Walker 


Brothers Conshohocken 


1) 


Cabinet 
Baseboard Heater Ki 
Van “Suvys, Catil 


Viuanutacturing 
Mich 


Crystalheat Co Center Line 


Multimeter 

A pparatu Wiring Devices 

N.Y Royal blectric Ce 
RA 


Precision 
Clendale, 


- 





GEDNEYS RIGHT THERE IN YOUR CORNE 


helping save time ...hold down costs 


CORNER FITTINGS? Well, here are three rest of the full Gedney line they’re made of un- 
that have proved immensely popular for the breakable malleable iron...accurately macnined 
imple rea ley re easiest to install — save and threaded... individually inspected. Order 
’ 


¢ 


time and labor that really counts up. Like the Gedney — alway for lowest installed costs 


Fitted with gasketed cover. Both ends female. 
Made of malleable iron, cadmium plated. Avail- 
able in a full range of sizes from '2" to 2”. 


Fitted with gasketed cover. One end male, one 
end female. Made of malleable iron, cadmium 


plated. Your choice of sizes from ‘2 to 2” 


Today’s top specification for space-saving, ma- 
chine wiring, easy wire pulling. Malleable iron, 
cadmium plated. Sizes run from 2" to 2” 





RKO BLDG «+ ADIO CITY «+ NEW YORK 20 


y. Factory ' erryville, ¢ 





GEDNEY FITTINGS FIT 
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Switch 


G,eneral Electric Co., Plainville 
Conn 


Receptacle 
Slater Electric & Manufacturing 
Co., Inc., Woodside, “. ¥ 


\ 


Portable Heater 
Flectromode 
N.Y 


Corp., Rochester 


| 


Insulating Compound 
Bakelite Co., New York, \. ¥ 


Raceway 
Hoffman Engineering Corp 
Minn 


Anoka, 


i 
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Combination Device 





Manufacturing 
N. ¥ 


Leviton 


Brooklyn, Binder Strip 


I J. Cope Ins College ith a 


Intercom 


Webster Flectric Co Racine Wis 


Dr. 
dh 
—_ 


Circuit Pliers 


Utica Drop torge & tool 
Utica, N. ¥ 


I 


Cable Caps 
Llectrical 
side, N. ¥ 


I iftings ' orp., Wood 


Circuit Breaker 


General Electric Co., Schenectady 


~~ © 


Power Relays 


Line blectric Co. Ne 





US Laytex® Royal Master Electrical Cords 


“The answer 
to a plant 
electrician’s 
Creal =. cus 


leading maker of braiding 


ante lenelials 


Electrical Wire & Cable Department 


United States Rubber 
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TOP OF THE NEWS . 


and its significance to you 





Impact Of Steel Strike 
On Manufacturers Of 


Apparatus & Supplies... 


Housewares 


And Your Customers 


Uniform Price 


Looking to Future 


Outdated Lighting 
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Ant 


not affecting our production 


only on absolutely needed items. | 
! about SO per cent 


e W 
¢ Distributor shipments ss usual 


possible price rise 


demand for conduit, 


Viestly affected are 


in transportation, mining and construction tadustrics 
| ' 


The big question now: how much will steel prices rise and how soon 


ua mid 


worker 


\4 { on iuntiorm thuasi 


cents a pound 


{) 


t! shich arent 


market today. | 


outmoded 
MeGraw-H 


eve 





The New gotmons gohmson 


..another TRIANGLE VCT Installation! 


WORLD’S LARGEST 


The new J & J plant for manufactur 

ing surgical dressings and baby products will be 

the largest of its kind. It is being built with plenty of room for 

expansion on a 275-acre tract in North Brunswick, N. J. Present program totcis 
600,000 sq. ft. with occupancy scheduled for the Fall of 1956. General Con 
tractor is Walter Kidde Constructors, tnc., Electrical Contractor is James H 


De Laplaine, inc., Highland Park, N. J 


A COMPLETE 
Jolinson & Jolinson i CX] inding agai 4 P de cae TRIANGLE JOB 


quality product and high standards of 


efficiene ind consideration for the welfare of their worker , salad j 
ice ! t rt —more than 150 miles 


with i pre inv need tor additional piace 


Se Ree Bore ee eee of TRIANGLE wire and 


Phe needed i mode Tt) expan 1rote I 


I 
« niuteria nad. to feed we ¢ CTIsive ein branch cireu 
best mat Is. A tof t] t X yer : cable were used 


electric i requirement ( illed for i fle 


tem which could be cut into for future need and more than 


longinees from Walter Kidde Constructor rie vy} ra nian 40 . 
miles of 
ypecified VOT Cable Varnished Cambri ter] mol 


Cable) as the most practical and economical material for the job. That TRIANGLE Conduit 
where Triangle VCiT came , } ‘ire 
? _ , 
< Cnx24 Lecter SFM , {LAL OF 
@VCi IS DEPENDABLE... .Designed specifi. @) VCi SAVES LAYOUT TIME...In most cases, 
cally for power distribution systems, the no detailed layouts of cable runs are neces- 
flexible built-in armor gives it ample pro- sary. Installation can be easily changed to 
tection. Also, voltage drop is somewhat meet machine relocation or expansion needs. 
less than for ‘conventional’ installations. Ovc! SAVES INSTALLATION TIME Takes 
@ VC! SAVES SPACE... For most installations less than half as many man-hours to install. 
VCl requires less than half the space Gets around obstructions without conduit 
needed for conventional methods. bends or pull boxes. 
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Manufacturing Center! 


“Fs — 
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INTERLOCKED ARMOR 


; 
BARE COPPER Ci CTORS uF | i \\ 
ad 


Y 
FAaAFrI IVT Vs 


Varnished Cambric sted Interlocked 


te 


t. “4 


See your Triangle distributor for information on the complete line of Triangle 
Conduit and Cable. Write us for catalog and specification data 


YOUR DISTRIBUTOR IS THE BEST FRIEND YOUR BUSINESS CAN HAVE! 


\) TRIANGLE CONDUIT & CABLE CO., INC. 


NEW BRUNSWICK, NEW JERSEY 
Manufacturers of Arteries for Electricity Liquid and Gass 


I BE RIGHTI” 
7 MUST BE RICHTI WIRE + CABLE - CONDUIT + PLASTIC PIPE - BRASS AND COPPER TUBE 
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THE RIGHT UNIT for inside bathrooms 


UNDER FHA REQUIREMENTS 





one imexpensive unit 


bathrooms under FHA 


nation Light/ Ventilator is a 

beautifully designed flus] « ceiling unit. Two 75-watt lamy 

pros cle br lliant DELtliriiti lf And the tine te ted Ty ice VW ! | 
| 


j ‘ ] ! | 
100 CEA blower un tit col piet ventilation—for both in 


itside bath | ‘steam, lingering da 
wtween 10 t and the ingle ul 
nit also include a backdraft lampe 
work in running asbe 
vired to a single 


Vire run to a dor 


»can be used 


. . . . . 


ee Powerful Bathroom Ventilator 


» pa e-W 1 Model 1201 Ventilator instal! 
‘ plete throom ventilation. Can be wired wit] 
4 rate | t ngle swit required by FHA for inside bath: 
LO) . suilt-in \ O; ena 


lralt damper tional white ] 


a 
, Soule ~ Wimal A iff red, St. PAKAMOUNT BLVD., DEPT. EW. RIVERA 
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Sherardizing is Galvanizing at Its Best Sherarduct is Galvanized Conc 


Rational Electric Products (Ne: 
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Easy to install 
Slip-Fitter Head 














Blackhaw 


Service entrance masts 





Easier, Faster Installation | Px Moisture-proof 
oe ee Save OTe Somees Cut « . . RO roof flashing seal 


Roof Flashing Seal 
Keey t all moisture. Absort 


I 





Sturdy Mounting Brackets rn Sturdy 
Mad I I a | lumimum Yo brittlene , 4 mounting 


no danyver of fittin racking under tension 

Installed with heavy lvanized tl bolt a b k 

“~ . ; , nized a | , I I aia ets 
ro > U Ol Ol n | ] Y ChMmMIMnauny — 


natu 


isk f 














Immediate delivery . . 
to electrical wholesalers only 
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New plant with 
Award Winning 
Electrical System... 


= 


Jy PHELPS DODGE COPPER PRODUCTS 


CORPORATION 


SALES OFFICES: ¢ 
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Bell cor 
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teel or slur 


wnized * 
ted to pr' 


ble with gals 
sJumill 


tr Avanav 
Aluminum hardware 
qu kly and easy inst illed wit! 

d 


No spec#! require 


@ Can be 
equipment tools 


Type PAA 400 
IMPORTANT! We end the u» 
CONT AX w 4 


tions 


A recomm 


conne¢ 
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nul 
with an ASTM drop P 


n St-, St. Louis 6, Mo- 
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“REPEAT” 


RENCON 
SALES: 
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One in a series to emphasize the economy of Electrical Wholesale Distributior 























‘It's not the money, Alvin— 
it’s the principle” 











“Electrical Wholesaler Distribution reduces the 


reduces the selling price of electrical supply material 


i! 
r 


Manutacturers se 


to the user. Therefore 


been to distribute Thomas & Betts products exclusively through the Elect: 


LOOK FOR THIS SIGN 


ENCIMEERED 


IT'S THE MARK OF AN AUTHORIZED T&B DISTRIBUTOR 


THE THOMAS & BETTS CO. 


INCORPORATED 
20 BUTLER STREET, ELIZABETH NEW JERSEY 
THOMAS & BETTS, LTD, MONTREA PrP OQ 


MANUFACTURERS OF FINE ELECTRICAL FITTING‘ N 1898 
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NEW |! NEW! 


..-the word for everything at... 







America’s Fastest-Selling Line of Lighting Fixtures 










Now, even bigger ond better sales are yours when you promote 


the Progress line. Because wider variety, more exciting designs, 





make these lighting fixtures appealing to every taste win 





’ greater customer satisfaction. Here everything from golden-touched 





brass and beautifully designed glass to recessed, modern, tradi- 







| 3 tional, and authentic Italian styles. Attractive, value-packed fixtures 
© ‘ to give you fast turnover with . 
4 PROGRESS! 









; 





_ 





, / j 
¥ rH OA ty FA + 
, j 4 , Pa 


| ) ; H | afer . ~ 
> YY —w* 





~~ 








NEW / Power Vent Ventilating NEW! Beautiful 


Fans and Range Hoods Door Chimes 





















Every item in this ser sational new line repre- t Handsomely styled, they ir 



















| 

sents more-for-the-money value! Fine styling j & clude Hi Fidelity chimes ir 
ond top performance by PROGRESS — a | = bone white or brass, as well 
name your cusfomers recognize for quality os recessed electric chime 
in lighting fixtures — insure fast selling action / Also repecting himes in 
Why PROGRESS means better business iJ wood, copper brass and 
for you! : f Je other spe ial finishes. Feature 

them for a real sales plus! 












PROGRESS MANUFACTURING CO. 


PHILADELPHIA 34, PA 
P ane 








PROGRESS MANUFACTURING CO 
Castor Ave. & Tulip $1, Philadelphia 34, Pa 



























4 


Make a hig 


: ¥ . Ch: CC AV | 
with these sales aids that sell © = 
Republic Inch-Marked’ £.M.T. exclusives 


They're a good springboard for your own selling effort 














because Php ——e ~ ‘ rip : ats 4 
They stimulate customer interest... tell a comple te product ~ he ot , e “ind 

story... help bring in customers for Republi lectrical Metallic 

lubhine as well as other electrical items . nan | (on 
Order a supply of ad reprints, Sweets ( italog reprints, a 

stuffers, folders and other merchandising aids that Republi Pay saypee = 

makes available fo you at no cost Mail them to architects, better v ty.t te wows sizes 


‘ 


contractors journeymen, and other prospects both old 


and new. A big splash, followed by a steady, hard-hitting cam- —— on 
pain of consistent IM pressions will make your customers {avant bane 
mire receptive to your salesmen’s calls me 


Get in the swim by calling your Republic Representative 


INSIDE KNURLING the RUN 
today. He'll see that you geta comple fe pac k ive ot promo e@actus B ' tes! kes wire-p } 
ease ‘ 


tional materials bearing your imprint... materials that de 
scribe the important advantages of Republic “Inch-Marked” 


E.M.1T. and how they benefit your customers, | 
LL ELECTRUNITE Emit | 
REPUB LEC STE Eb ithe tn crcterence by brand 


i‘ ? BENDING INSTRUCTIONS 
+ ‘ the RUN 


ter 


STEEL AND TUBES DIVISION & 


215 East 131st Street + Cleveland, Ohio (J « , ) 


Werltts Wide Range % Sina, Steoks and, Stk, Puede 


22 ELECTRICAL WHOLESALING—August, 1956 





Profits seem to grow on trees... 
(7 _' 


A <9 
\ 


when you push CANGAMO TIME CWITCHES! 


\ me A (And you'll gain more satisfied customers too!) 


alisfies 
c ol ‘ 
wi 


qi SANGAMO ELECTRIC COMPANY 


SPRINGFIELD, ILLINOIS 
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The answer to industry's need 
for a QUALITY safety switch— 


Type SCSD Standard Duty 
Switch. Capacities — 30 to 
200 amperes, 250 volts AC 
and DC and 600 volts AC, 2 


and 3 pole single throw 


Type SAHD Heavy Duty 
Switch. Capacities — 30 to 
1200 amperes with front 
operated handies, 250 volts 
AC er DC or 600 volts AC 
or OC in 2, 3 or 4 pole 


single throw 


Type $CSDO-R 
for raintite 


application 


For the fir 
ind trouble-free y ling, i all (& type SCSD, 
tandard duty or SAHD 


sShutlbrak op 


erating switche 


Approved by the Underwriter iboratories’ In 


for label service witcl mbody all the 
latest feature ign and construction which 
makes them outstanding for all switching purposes 


motor control, service lpment, et 


Both types of switche re horsepower-rated. Both 
feature quick-make and made possible 
by a shuttle mechanism 

tacts, which roll under p: 


use. 


Another outstanding qua 
switch is that it combine 


interlocking switch featur 


Kamklamp pre 

solderless pressure 

handle to indicate 

other features. The y handle h pace for 


padlo k 


Dominant 
interlocking 
when the 
the switch 


operating han: 


For further information 
witche consult 
isted in Sweet 


listributor 
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Type SCSD and SAHD 


SHUTLBRAK SWITCHES 


For heavy or standard duty 


HERE’S WHY @ SHUTLBRAK SWITCHES ARE OUTSTANDING. 


OPEN POSITION 


<————————— MOTION OF SHUTTLE 


Se} 





\, 





6. Auxiliary contacts engage the tapered free ends of contacts guiding the 
ee — D main roller contact in correct alignment with the stationary contact 

















INITIAL STAGE OF “MAKE” 


FINAL STAGE OF “MAKE” 


MOTION OF SHUTTLE 


Lee 
q om @ ) 8 aaa rolier leave whens 
- uxiliary contacts f 


INITIAL STAGE OF “BREAK” 

















———— 
j 


J 


FINAL STAGE OF “BREAK'’ 


> ny Makers of ’ 
‘ 4 . } 
Sratth Adarr Clectrt0e Co. vusduct « panelboards ¢ switchboards 


BOX 357, MAIN P. O. e ST. LOUIS 3, MO service equipment « safety switches 
Phone JEfferson 3-655 load center e Qui kheter 
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SORGEL Substations are the best 
for Industrial, Commercial 
and Institutional Applications 


SORGEL dry-type transformers are particularly adaptable 


for indoor installations; in hospitals, libraries 


schools, institutions, office buildings, stores, and other , res 
ones nd col T d to meet 


structures where low sound levels are an important factor Pi nes 3 ‘ , tion applica 


Without addit 


tion fit thre ob, 


SORGEL transformers are also regularly advertised in 


} 


ELECTRIC CO., 832 West National Ave., Milwaukee 4, Wisconsin 
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CUTLER-HAMMER’S 4105 TYPE A SAFETY SWITCH 
WITH DUO-STRENGTH OPERATING HOOKS 
ADDS NEW SAFETY TO SAFETY SWITCH PERFORMANCE 


This is the finest, most mod 
4105 Heavy Duty Type 
the new C-H 4105 combine 
with a new high-strength ce 
ance Plant electricians, e1 
and in tall ( utler Hammer 
apply ition, and here why 

The new duo-strength operatil 
dependable performance 
hook is made of high-strengt 
known for its exceptional du 
the contact blades and operatir 
witch blades even after year 
in ulator ind oper iting rod i 


for double ure ifet 
Other important teature 
receiver no screws to ti 
while in service. Visible 
tirne Panel mounted n 
ily interchangeable with 
placement without case 
Your nearby Cutler 
: ) ile y A I 
plete line of electrical co itler-Hammer 
of Automation Control, ¢ AMMER, In 


Milwaukee 1, Wisconsir 


) 
serve you. Pick up 


f 


Availab sizes fr n JO amperes to 1200 
2, 3, and 4 poles; fusible and 


a 


nor fusib ° 
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GROUNDED...F-FOR SAFETY 

















WITH RODALE PARALLEL AND TANDEM 3-WIRE GROUNDING DEVICES 


A COMPLETE LINE OF QUALITY 
3-WIRE RECEPTACLES, CAPS AND CORD CONNECTORS 


Where equipment 

volts to ground, where 
persons standing on meta 
hazardous location: 
ground electrical equipme 


vised for ir stallations whe 


THAT MEANS equipmer 
j-wire grounding « ip 
receptacles must be ir 
equipment in home 


locations 


AND THAT MEAN: 
devices! Rodale offe: 
manutact red re epta le 
for every i-wire ir 
Incorporating top a 
nstruction available 
bakelite, rubber, ne« prene 
devices are better be 


1 better job! 


Insist on Rodale f 
ments ifs you 


more than regular 


Sold only through Electrical Wholesalers 


it pays to handle 
the RODALE complete lin« 





of quality wiring devices 


Write for »ynplete information to 
& Rodale MANUFACTURING CO. INC. DEPT. £8 EMMAUS, PENNA 
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“Skimpy Wiring” ads keep 
on the job for you! 


> 





Appearing in the Saturday Evening Post, 
‘This Week and Better Homes and Gardens 
—reaching more than 20,069,000 people -— 
Kennecott’s dramatic ads continue to warn 
homeowners about the evils of “SkimpyWiring. 





Here's another ad in Kennecott’s drive 
to help your contractors get more rewiring 
jobs, your dealers to make more sales! 





SEND FOR FREE 
PROMOTION MATERIAL 
Let Kennecott help 
you, too, with your 
local campaign for 
full HOUSEPOWER 


with copper wiring. 
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FUSE-POPPER 


ge Semlth cna ed SOF 


+ 


Ie Skimpy Wiring haunting your home! 


Dx ele sl fuses keep | 
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] You'd want positive protection. (seneral blect Wouldn't you demand the utmost safety to guard 
two pre nt ny actior * personnel? (;.! nd 
1 the 
ble-barrele 


t ned 


lf you were writing the specs for your own circuit breaker installations, 
you'd insist on these four performance features 
GENERAL ELECTRIC HAS ALREADY BUILT THEM IN! 


3 Dependability? You'd insist on years of it! 4 Naturally, you'd want fast installation, low-cost 
- €3 e ler 


k-break action prevents bur maintenance. (;.! 


4 
ind there 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 
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MAKE LAMPS 


MAKE MONEY 


mps and Fluor 


CHAMPION LAMP WORKS 


LYNN, MASSACHUSETTS 
A DIVISION OF CONSOLIDATED ELECTRIC LAMP COMPANY 
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COLORFUL, RELATED 


bring new eye appeal and prestige to 





PACKAGES 


electrical counters! 


, 
BMrgre< lur Most m portant Product 


GENERAL @@ EL CTRIC 


\ 





Ssimuliat 


a a 


PROTECTION 


PROTECTION OF 
WIRING 


The only wiring system approv- 
ed by the National Electrical Code 
as moisture vapor-, dust- and ex 
plosion-proof for use in hazardous 
location and occupancies 1S a 


standard-threaded rigid conduit 





Wherever electrical wiring must function safely and efficient- 
ly in hazardous locations, install Youngstown Buckeye rigid steel] 
conduit It is easy to bend easy to fish wires through and 
economical, because its greater corrosion resistance means a 
longer, trouble-free service life. When you in tall Buckeye you re 
one of thousane of cor 
it one tf th world best kn 


full-weigvgh i steel conduit 


tractor owners and architect 


wn brand 


vho make 


| 
ol tandard-threaded 


THE YOUNGSTOWN SHEET AND TUBE COMPANY 


Manufacturers of Carbon 


. 


j illoy and y ol my ote 


General Offi 





; 
AMMAN Stet bes 
PTirerr ti pees veneeee H towers ; 


Tg sty 





Ask your distributor for 
Youngstown Buckeye Full 
Weight Rigid Steel Conduit 
and 
Youngstown Electrical 


Metalli Tubing 
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gives you the best profit 
because it’s the biggest seller! 


Softlight ranks first in sales by 3 to 1 over similar 
type bulbs. 


Softlight offers more profit per square foot and 
greater volume, too. ee | 





Sylvania gives you 
Softlight sales support 


that prays of! 
‘ The most powerful 





The most powerful 
Sylvania Seftlight gives you the 
full-profit line 


SYLVANIA 


. fastest growing name in sight 


GHTING - RADIO - TELE 


ECTRONI< 
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PUBLISHED TO SERVE 
DISTRIBUTOR 
SALESMEN 

WHO WANT 

TO SELL MORE 


4403-PB 


No 4303-PB, exploded view 


* Safety not i 


Levolier sockets add serv 


machine light applic 
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high heat output 
glass radiant heating... 


ae _— 
we il - 


’ —_- - c : : 


OMPE 
LOW COST HEATING! 











New Berko units bring huge expansion in market for supplemen- 


tary heating...makes whole house heating economical...profitable! 


kor the first time the finest quahity gla electri 
radiant heating can compete in cost with all othe HERE ARE THESE GREAT NEW UNITS! 


heating systems! Only Berko ha developed the new cea” 
— 

inits that make this possible. Because these new unit —_ 

have much higher heat output, fewer units are 

quired. As a result, the cost and time of installation i 


ut to a bare minimum 


With this new seri gla radiant heating become 
the logical choice in hundreds of place motels, milk 
pump house cold area in tore garage 
enouse and many other hard-to-heat place @ 
HWT20-2000 watts 





Safer...More Compact...More Attractive! 


RBT-750 watts 
(recessed) 


louble deflector 


ttlable with built-in thern 


our promotior 


tising and le SPT-1250 watts 


fier 


FOR FURTHER DETAILS « 


1 this great new deve ment NEMA 
write. wire. or phone our whe ale lew il distributor f ’ a 
BERKO ELECTRIC MANUFACTURING CORP. ™ “UL, 


212-40 Jamaica Ave., Queens Village 24, N. Y HoOhkli 1047 ho 
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TWISTOUT PLUGS engage bus bars with but a 
‘ adding a light sate, ea f 


ailable to give 


BULLDOG UNIVERSAL 
TROL-E-DUCT 


Puts Light 
Just a Twist 


Away... 


Both feeds and supports lights... puts you in a position to profit! 


Lhewe powell that move and i product you can ports make it easv to han 

move. It's BullDog Universal Trol-k-Duet the con be quickly rearranged, added 
tinuous-outlet yeatem that upport and powe! light 

id small power tool has tremendous appeal for ( niversal Trol-k-Duet offer 
operators of plants, offtes hops and store Popular ordinary s«vatems. too—in | 
with contractor too, bee iuse it prefabricated many war Se stock and prom 
installs in a hurry il Trol-k-Duet—and profit 
Iwistout plu ive positive ale connections in se« engineer for all the facts 
onds anywhere along the duct. Movable weight sup Products Company. Dets 


if it’s NEW if 17'S DIFFERENT if iv'S SETTER it’s rt U i L D O G 


ELECTRIC PRODUCTS COMPANY 
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including the new 


ADEQUATE WIRING 


sizes... 
2 3 and 1 
3 and 1 


2 
2 2 and 1 
2 


1/0 and 1 1/O 


Jy/ 


service entrance cable sizes with applicable fittings... 


SERVICE NON WATERTIGHT 

CABLE SIZE ENTRANCE STRAP WATERTIGHT 
CONNECTOR 

CaP CONNECTOR 


ESC 802 aaa 839 
ESC 802 rn) 639 
esc 5 nt 838 
yin 638 
runt 638 
1212 


42734 
4744 
4234 
rT 
101 
1234 
1234 
1234 
3410 
410 
3410 
3410 


ow 
-e 
; =~ 
@ @wittt 
ow 


esc 
ESC 
ESC 


ESC 
ESC 
ESC 


ESC 
ESC 
ESC 


ESC 
ESC 
ESC 


ESC 
ESC 
ESC 


ESC 1015 
ESC 1015 
ESC y 1015 


tt tt tt 


te thtete tote hh High tt ty tt 
> &@2ec0c @—-— ~NS 2OO @o — 
ree ee om 


ow 

ttit: tet 
: yas oo 
ow 


Ht tttet Ho 
= cece @* J 
VvueYv Vey VEY Vey vue 


oe 
oo 
e& 





Send complete data on service 


MAME 
riem 
ADORESS 


ciry 
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eye-ease 
and 
beauty 


for church or school 


GUTH 
LIGHTIN 


FOR WORSHIP 
practical designs create comfortable «© 
levels of. sight-saving light — 
and blend with the decor of your church 
(modern or traditional). 


(6644 ORAL 








FOR STUDY OR PLAY 


Guth Lighting for classrooms, 
corridors and gyms... specially designed 
to protect young eyes from strain 
kindergarten through college! 


al 
Cyc 


THE EDWIN x } ST. LOUIS 3, MO. 
TRUSTED name in lighting since 1902 


Write today for com- 
plete information on 
Guth light-planning 
services and low prices. 
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~Mr. Owner, has your building 
ever suddenly gone dark?” 


1 hot pr spect for Exide Lightgu 


(a yes answer to this question means yo 


Exide 


The Ele 
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A NEW PAIR 
“TO CARRY” 


by 


ELEC TROMODE 


World's Leading Exclusive Manufacturer of Electric Heaters i 


NEW! 
RADIANT 
CIRCULATING 
PORTABLE 
ELECTRIC 
HEATER 


with Tri-Core Heating Element 





Here's the answer to the demand fo 
heater with this type element. Th 


NEW TU-TONE PORTABLE efficiency of the Tri-Core is due to it 


design. Heat is radiated directly into the ro 

fro the two forward de ind the eflec 
HEATER FOR SMALL ROOMS ragoocli so tt pete eeu Berg Rete 

from the third side, giving even warm ai rT 
® Attractive Colors in Two Tone culating throughout the room 


Driftwood or Desert Sand 


Only ELECTROMODE Offers So Much 
in Automatic Electric Heat 
®@ Even Heat Diffusion All Your Requirements From One Reliabl 


by Slow Motion Fan Source—Complete or Supplementary Heat 


® Streamlined Handle and Switch 


® Manual and Automatic Models For HOME 


© Baseboard Heater 
® Hydraulic Action Thermostat Baseboar 
Low-Level Perimeter Heat 
Wall Type and Portable 
the Room Temperature Fan-Circulating Model: 


Activated and Regulated by 


Panel Heater: 
COMPLETELY SAFE because... it has the Klectromod Radiant Convect 


exclusive Safety Grid Heating element. All electri Radiant Cable Heat 
wires are sealed inside a finned aluminum casting For INDUSTRY 
Baby can touch it, poke a metal object through the © Suspension-Type 
grill or even knock it over—-yet there i ® Portable and § 
absolutely no danger of fire hock or burn ® Explosion-Proof 
Around the FARM 
® Milk House Heater 
° Pump House Heater 
Send for Free Descriptive Literature 
SALES DEPT. EW 8 


Division Of 


45 CROUCH STREET, ROCHESTER 3, NEW YORK 


COMMERCIAL CONTROLS CORPORATION 
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ELECTRICAL WHOLESALING 


... the “FLIP-TITE’ cover 





> 


ROYAL 


A NEW HIGH IN DESIGN AND UTILITY 


Spring-hinged ‘FLIP’ covers 
Covers open more than 90 

No loose, dangling covers 
Non-corroding plates and covers 


Sealed-tight construction; 


ROYAL ELECTRIC COMPANY, INC. 


flees PAWTUCKET - RHODE ISLAND 





CURT 


new product...exclusive new concept 


A brand 


(URTI(ELL 


louver-diffuser 


CurtiCell is beauty perfor 


economy—a bDrar 


CurtiCell cons 


CURTIS LIGHTING, INCORPORATED 
6135 W. 65th St ( 


fn Califorma 
42 S. Anderson St 
Los Angeles 33, Califorma 


CURTIS LIGHTING 


Name 


Affiliation 
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Vow quick, positive 


control circuit identification 


Ro Marine irisulat 
CRM-1 * 


Rome Synthinol 


or RoLene hea 


( , Cable a ‘ 
RoZone® insulated —RoPrene sheathed PypeCRO-1 


ROME CABLE 


Corporation 


some ntw vorenua 


TORR AMEE + CHLIFGCRHIA 
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ADVANCE Fluorescent | nf last lent rtners” to America 
Certified CBM Ballast 

by ADVANCE engineers to provi : mn of electrical energy |} 
operate fluorescent lamps efficiently, or ily and for long life. In pro 
peak performance, ADVAN‘ becomes vartner in bringing greater qu 


value to users of fluor 


ing equipment manufacture! 


ADVANCE ballasts are produ y skill raftsmen using modern techniques in 
America’s largest exclusive ballast manufacturing plant Whether you use fluorescent 
lamp ballasts in products of your own manufacture, specify ballasts, or use ballasts in 
the maintenance of fluorescent lighting, a trial will prove that ADVANCE Certified 
CBM Ballasts give you more efficiency, longer life and greater value. 


ct the ADVANCE service-stocking distributors be your partner in yous ballast needs. 


Write for complete details and name of distributor nearest you. 


The Heart of the Lighting Industry ADVAN CE 


World's Largest Exclusive 
Manutecturer of 
Fivorescent Lamp Ballosts 2950 NO. WESTERN AVE CHICAGO 16, i USA 
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TIMES and TRENDS 


Operation Warehouse Improvement 


, P Cc} 


ee 
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with a 
25 times a minu 
three hours 
5,000 bonecrushing blow hefore 
you might have to replace it. On 
the job, Carol withstands rough 
handling, abrasion, mangling 
What’s more, Carol gives you 
quality packaging for protection 
ind easy di pensing plu posi 
tive identification on every foot 
of cable. Write Carol 


Penn-Texas 


CAROL CABLE COMPANY 


Division of the Crescent Company, inc., Pawtucket, R. | 
Serving Industry for more than 30 years 
*FOR COMPLETE INFORMATION, WRITE DEPT. EW 
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ELECTRICAL 


WHOLESALING 


AUGUST + 1956 


ELECTRIC HOUSE HEATING 


What's Everyone 
Doing About It? 


By Robert S. Bush 


Electric heat is gaining popularity through increased promotion, and is 
now considered by the electrical industry a strong contender for residential 
heating champ." Also evident is the increased promotion by competitive 
fuel industries attempting to stop the trend by boosting their products 


What Manufacturers are Doing 


A prmapthee cig minx ' —— 
tor ft in nor nt xt {) tallation a 


Wi 


we Ame mer upgrade I e Aid Contractors 


e Promotion Surging 


For more opinions and actions, turn page 
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What's Everyone Doing About Electric Heating? (cont.) 


What Distributors are Doing 


grt we HEATING t j | ! 
f or ned. f th ' i e Lack Publicity 


if 


e Discount Claims—l) 


(Mm) O00) 


nt. it 


What Contractors are Doing 


A’ LHOUGH the mayjorit 
ik n favor of ele 


Nailions ¢ ermine 


k 
e Areas of Success 
IVA and Pacific N 


« No Time 
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What Utilities are Doing 


EVERAI 


of utilitie 


FACTORS affect the present attitude 


toward electric heat for residential 
rates in 
Others 


existing 


arious areas afe 
added 
systems. An 


electric 
ustify it 


great for 


Some insist 
believe the 
be too 
utilities——are satis 


group—the combination 


fied with their gas he ating business, and are re 
luctant to give it up for 
e Majority 


against 


an undeveloped product 
Approves—Despite these arguments 
electrically the 


nation’s power suppliers are favorable toward resis 


heating majority of the 


tance electric heating for homes in their areas 
According to i NEMA 
suppliers indicated they 


survey, S85 per 
cent of power were in 
favor of complete electric house heating. 26 per 
ent said they were neutral and 16 per cent said 
th were unfavorable 

Ihe majority believes electric heating is here to 
tay that it 
other mear of 

One of the 


tere t 


will overtake and eventually surpass 
heating 

basic reasons for the growing in 
connected with the increased summer load 
conditioning. As the use of it in 
utilities find they are 
than winter peak loads 
Here is an answer to the problem 


vitally 


house heating to improve our overall load factor 


iused by ai 


reases, many 


< xperic neing 


ummer rather 


from one 


utility we are interested in electric 


e Changes Considered—\i 
they must cope W th tl 
whatever their attitud 
sidering 1 revampin 
sibility of such a mo 
Others 
tion plan 
Here, t 
ne 
the sare 
months, and tI 
month 
Utilities fay 
importance of an 
found the consum 
ture of the operation 
ept el 
lo offset thi 
in electri 


refused to a 


neat 
a complete stor 
feeling 

In man 
ire hot fa 
Here natul 

lo mak 
tility 1S atte 
ly hex iim 
Service Compar 


$40,000,000 f 


What Competition is Doing 


LECTRICITY is becoming a strong competitor 
for other fuels 
members of the 


used for residential heating 


competitive heating industries 
admit 

Although present electric rates are basically 
higher for heating purposes than oil and gas, there 
are indications that promotions pushing the latter 
two will be stepped-up in an attempt to stem the 
growing popularity of electric heat 
e Electricity Soars—C iting reasons for the 


the American 


alarm 
that 
oil heat is cheaper, many homes 
are heated electrically, and that a 


Petroleum Institute says even 


nm ar where 
majority of the 
new homes are being equipped with electric units 
In the TVA area, homes heated electrically have 
sed from 950 in 1944 to more 140,000 

d spite the fact that in many lox 


than 

itions, ele 
heating costs aré 

Mi mbers of the oil 

picture is not as critical in many 


40 per cent higher than oil 
industry say thi 
at the 
that 


necessary 


and gas 
cities 
that the trend is strongly in 
tion. They stress it 


pOWE! 


mo 


ment, but dire 


will not be to offer 


alt rates equ il to the cost of oil or gas heat 


ing to make electric heating a real competitor 


that when costs come within the reach of the aver 


ige home owner, good promotion will sell 


af ri heating installations 
e Counter-Promotion 


neat 


Competitors 


now realize they are going to hav 
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good job ol 

the industry 

lic Opinion to 

s the ke 


in its fight to stem the 


Promotion 


competition 
take « ver 
nes in 
to pool 
currence 

| mpetitive 
up the fight 
ample where 
effort 
lions of 


prevet 


Turn page for 20 electric heat sales ideas 





What's Everyone Doing About Electric Heating? (cont.) 


20 Ideas jto Help You 





Here is a roundup of successful methods used by distributors and salesmen who 
have pioneered the sale of electric heat despite, in some cases, apathy or opposition. 


Work With Utilities 


6. It is extremely important to work with local utilities 
Ihey can be obstack iT j selling of electric 


heat if they do not cooperat ow their personnel the 


idvantage of heating wit lectricit nd take care to 


uggest installations that rodu the best results 


Carry Adequate Stock 


7. It is necessary to carr dequat ck of electric 
heating equipment. Each of tl arious typ has its 
idvantages, and the distributor ls the equipment 


hould have each product available for the trade 


Stress Adequate Wiring 


8. Tell the potential user that a hk wired for electric 
Be An Authority heat is ready for any additiona Hication including 
au conditioning. There ts mo t Ne living spacc¢ avail 


1. bor the most satisfactory service i salesman should ' 
able and no noise from th n pl relatively negligi 


be able to py ialize to a degree in electric heating. In 

ble maintenance costs 
many areas where this product is new to consumers, he 
must be able to present a complete story in addition to 


engineering the job 


Sell Convenience 


2. Sell electric heat in terms of its convenience and 
benefits to the consumer. By stressing such things as the 
safety factors of electricity, and by comparing its clean 
liness with other fuels, the home owner will readily see 
the advantages. The salesman can stress the convenience 
of zone control, where each room can be heated at the 


desired temperature 


Stress Long-Run Low Cost 


3. Explain to the consumer that electricity costs are 
stable, In the past, there has been a constant rise in the 
prices of gas, oil and coal. During the same period, elec 


Show Larger Profits 


tric rates have remained steady or been reduced 
9. In explaining benefits to the contractor, tell him he 
Ci ake a larger profit through an increased amount of 
Present All Facts i an pr vente 

home wiring. This also is true with the distributor, who 
4. Offer complete clectric heating information to the can sell more wire, larger service entrances, thermostats 
contractor, His installation can reflect on the distributor nd other equipment. 

who sold the equipment, and can help or harm the 
electric heating program 


Combat Utility Opposition 


10. Many combination utilities (g: electric companies) 
Follow Leads claim that electric rates are too high to rrant electric 


S. Be willing to follow the leads of contractors, They heating. The consumer should old that when all 
are in a position to know where many potential sales factors of installation and maintenance are taken into 


might be made consideration, costs of operation are not excessive 
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Sell Electric Heat More Effectively 


{ i t installation of 

one hort Oo mor than all 

When one person ‘ the actual 

nefits, other \ y mnvinces its uperiority ovel 


ther fuels an clectri 


Use Spot Demonstrations 


18. Attempt to get contra 
tr heat in their homes or office 
rate the produ t at the 
as vith a prospect, th 
ntage As a simil 
talling electri heat 


ay ble t é lect { i ill model or build new offi 


Know Your Products 


nust first know the roduct I } nough te 
wledge about them to | le to suggest method Help Contractors 
tions for maximum ef ec! ) I t 

ot obt tt niorn 


ud technical m 


Sale 


Be Honest 


12. Sell honestly. Many consum 
impression about electri heating 
overed their bills were higher tha 
expect If a potential Customer 

ost of installation, advantage ol 
operation, he will know what to expe 
be dissatisfied with his electric bill 


Participate in Promotion 


13. The electrical distributor can als participate in local 
promotions in getting the electric heating story before 
the consumer. This is important. Once the public is 
convinced that electric heat is the most convenient and 
satisfactory method of heating a home, much of th 
opposition from utilities will be « 


Inspect Completed Jobs 
14. To make sure all installatio 


man will find it helpful to ins 
Much good will can stem from 


many possibilities of selling inst 


Sell the Builders 


15. A n added attem 
may find it helpful 


ryt 
J 

» talk 
bout including the produ 


Otter salesmen visit building 


to di iss needs with the home 


Concentrate on Partial Jobs 


16. The potential of spact 


two rooms of a home 4 200 
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SPOTLIGHTING YOUR MARKETS No. 16 in a Series 


Brings you up-to-date on what you can sell to . . . 





The Milk-Producing Market 


Milk processors, modernizing to fight market squeeze, are a solid mar- 
ket for maintenance supplies and apparatus. 


Big need: waterproof equipment throughout plants. There's a trend to 
outdoor lots for trucks, with power for cooling and lighting. 


Maintenance personnel, through managers, are biggest buyers. Only 
the few largest plants have purchasing agents. 


‘ he? , roc o i , ‘ ‘ o he ei Oo mwwn ind he threat 
production facilities milk-producing industry is taking the future into it Th u 
is a Stagnant market plus continued government ntrol : naustry 


Broader markets, better F ACED WITH prowinyg upplies and a drop in | ipita n umption the 

inswer is two-fold: broaden markets and streamline product: 

Several important trends, mostly leading to larger, more flexible production 
units, are evident in the industry. There's more use of farm tan) opposed to 
ins, and more concentration on Grade A milk. In the plant ermanent in-place 
lines are replacing older take-down units, with a consequent change in equipment 
and methods 

On the marketing end, there's a continuing swing to paper c« il self-service 
tores and roadside ice cream outlets, plus produ I like in int chocolate milk 
All are designed to encourage greater use of milk produ t 

Dairy products worth over $11 billion yearly are processed the nation. In a 
recent year, over 51 billion pounds of whole milk and | on pounds of skim 
milk were converted into such products as butter, chees« Or d milk solids 
and evaporated condensed and dry milk 

Processors are located throughout the country, because of shipping costs and 


‘ 


spoilage problems; the heaviest concentration is in the middle west, where “% of 
all processing is done. Rough manufacturer totals are: butter, 4,600; cheese, 3,200 
special milks, 2,000; and ice cream, 8,400. In addition, there are nearly 18,000 


milk dealer processors 


Most maintenance work MILK-PRODUCING plants are among the best markets for the electrical whok 
handled by own men ilers’ salesman. While most of the specialty equipment m itt vith motors 


and internal controls, there’s a big need for maintenan rt t's more, the 
general conversion to larger plants using permanent pro lines means 
more business for the wholesale: 

Motors are the most important single product need in this 1 t. Machine 
ommon throughout the industry——and still only a small par 
separators, homogenizers and pasteurizers, All are ek 
trolled, as are conveyors, washers, etc 

Nearly all electrical equipment used in proces 
Ihe raw material is liquid, the humidity is high—an 
means regular washing-down of all production equipmer 
holds for the distribution system 

More than in most industries, the men-to-see are the main personnel 
They take care of normal maintenance and of relocating ma nd resultant 
wiring changes. Outside contractors are normally hired on mm nstructior 
jobs. Purchases are usually funneled through the preside rf t manager 
except in the five per cent of plants, all large, which hav urchasing agents 
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Mik Producers: Watertight equipment to process liquids 


MOTORS are basic to the milk p! 
pasteurization, separation, clar 


ing industry and its four 
nd homogenization 
ihary production-line jobs 
One of two method used pastcurizing holding b 
143 F for 30 minutes) or “flash juickly bringing it to 160 F tor 
are followed by rapid cooling Heating 
steam or electricity; electrically-heated un 
compieting the circuit iporizer 
Centrifugal separators 
from 75-750 Ib of milk 


They : motor-driven a } ct roug I 


» sepal il¢ kim milk 


which remove fi ig natter ; nirifugal f 
( truction trom eparator milar In Operation 


Homogenizers, whi 


milk-cream mixture 
usually high-pressur init rcing the milk fat throug 
up the 0 

Bottle-filling, -capping 
Additional motor-d! 


ALL MOTORS sho 
holds for switches 
share of the 

In area 
bulk 
operati 


nu 


THE LATESI 
ruck omplet 
| irked tru 

milk o 


In 


' 
’ 
r 


NEXT MONTH: The Iron-Foundry Market 
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iccomp! hed with erthe 


r farm units to O00-17.000 f 


ns; motor 


Motors for primary 
machines—plus 


There's a premium on 
watertight equipment 


Trends: outdoor lots, 
inside refrigeration 





ABC's of Selling—NO. 3 IN A SERIES 





- 
a ad 


“Everyone in your territory's electrical business will have some effect on your sales.” 


You Can't Sell Them All 


.. . but it pays to know them all, advises Old Bob as Junior Stevens takes the 
road. In this installment, the veteran and novice salesmen explore the best 
methods of determining, evaluating and cultivating selling prospects. 


By Winston N. Coburn 


Assistant to Manager Vermont Hardware Co Bur! ngton V+ 


STEERED his shiny new station wagon out through Yeah, but Bob A fell 
morning traffic toward the state highway, Junior on sO many people,” prot 
Stevens sounded off sharply Young feller, if you'll wait a momen get to that 
Bob, | don't get tt. You've had me out on an introduc point, That's exactly what n leadis Ip t that there 
tory trip for two days and already [I’ve shaken hand ire sO many people directly or indirectly connected with 
with so many peopl that I feel like a candidate for offic your electrical market, you'll ha t mon your time 
I know I'm not going to be selling all those peopk irefully among those individuals who can do you th 
Why, some of them weren't even running a busines nost good. Now, how are you going to know who can do 
Old Bob Davis just leaned back and grinned widel) you the most good, if ) [ t juainted with 
Yep, you're right, Junior——you can't sell them all. But pretty near all of them? 
do you know, | sure found out that tt pays to know 
them all The Big Question 
After a reflective moment, Old Bob continued. “You've 
got to figure it this way If you want to sell electrical ut why get acquainted? isked Ju 
supplies, find the people who buy electrical supplies ust ask a few questions around 
Ihe people who buy the supplies are either those wh that time 
consume them in their business or those who as deale: There's a question | 


sell them to others. These people are influenced in thet perience declared the old-t 


purchases by certain fringe activities such as: local in potential customer f rs 


spectors, power company requirements, insurance com one’s sour opinion. When fin 
pany regulations, or architects’ specifications. These fringe forced me to call on him, he 
ictivities must be sold just as carefully as your actual custome! I always made 


ustome! that and while I still listened t 
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gauge the customer's calib pretty much Dy 


In the second pla ‘ 1G ons might 
an accurate pictu 
the moment, but 
days apprentice 
Your jon 8s to 
vel p that ind 
his value ifter 


Kay 
bury in 
company office 
That's right 
we did yesterday 
your not a 
It was evenin 
Amesbury on the 
through the notel 
first calls Now 


moment then he 
Master Electrical Contractors? 


Let 
under a 
Contracto 
Stantial 
ployees 

Moderne I lect ( 
bigger jobs here lhev re 
there’s P & H Inc. wh me 
plant jol y al mall but 
That le ‘ y Brother 


go after their pick-up busines 


with on big orders—won't « 
On their small orders you can't 
than our time then later you 
business. I recommend P&H In 
year-round business. They are 
trol work and production 
just selling them id I believ 
Brother 

ul vho 
ition of the business 
because they have built their | 
ized jobs where they always make at 


independent Electricians? 


Next, under ‘Independent Elect: f 


A 
mall contractor who wo or ‘ vith 
The power company tl 
Lamere, and Chesnow 
Electric from Pl 
york around here 
A ‘ 


mers wave 
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OKONITE’s 100% distributor policy 


1. Direct sales totally eliminated 2. Complete selection of splicing materials 

2. One price, one discount to all authorized distributors 3. Nation-wide advertising and technical sales support 
3. Protection against price change 4. Continued top quality in all products 

4. Well-defined return goods policy ‘ , er 

Plus these additional features that help build tape sales: Like Mr. Hirschfeld, every Okonite Tape Distributor 
1. Improved packaging for easier handling, larger unit sales finds that it pays to be a partner in Okonite Tape sales. 


The Okonite Company, Passaic, N. J. 3966 


== splicing tapes 











Englewood’s Eddie Anixter outlined these warehousing evils at 1954 NAED meeting. Here's how 


Englewood Practices 
Efficiency—At Home 


NGLEWOOD Electrical Supply 
Co.'s Ed 


title and no 


James has no formal 
secretary but he 
does have a big job. A former manag 

onsultant, he’s now warehousing 
hooter for th 
firm 

James’ territory is the famut of 
warehousing 


stock location to 


Englewood's operations 


helving and 





CHICAGO'S Englewood Electrical 
Supply Co. is in the midst of up-dating 
operations at its four houses — the 
main house on the South Side, plus 
branches in Rockford, UL, and in 
Gary and South Bend, Ind. 

“You might call it a 
gram,” says Eddie Anixter, secretar 
and sales manager. “We're trying to 
make up for lost time and develop 
the ‘executive muscle’ to keep us on 


crash pro 


top.” 

Englewood’s program takes in three 
areas: 

@ Sales compensation tying per- 
their gross rather 
than basing pay on volume alone. 

© Perpetual control — 
tying the branches together under a 
12-Code commodity Kardex system. 
This setup is now basically complete. 

©e Warehousing—improvements de- 


sonnel to profits 


inventory 


signed to standardize practices, for 
eflficiency’s sake, at all houses. 
This article details some of the 


goals and results of Englewood’s 
warehousing changes, as illustrated at 
the South Bend branch. 
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By Durward Humes 


order-filling. He’s been on the job tw: 


years now, putting into practice th eflicien with bett f pace 
ideas that Secretary Edd Anixte! better use of | 
yuutlined at NAED’'s 1954 convention zation of 
(see cartoons) far as pract t f 
In turn, James is a key figure in The latt f 
Englewood’'s “crash program” (see box Ventor 
below) that’s designed to improv After 1 J } 
operation all along the line beginning to get ! ! \ 
© Early Returns—Englewood's mas puts it tl ‘ 
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Englewood (cont.) 


South B 


ble benefits 


all around. It will be some 

time before we can accurately measure 
them in terms of dollars-—but the early 
returns are very encouraging 

Anixter points to these result 

(1) The cost of Englewood's ware 
housing operation is down onside! 
ably \ larger volume of goods |} 
handled with less expense than pr 
viously 

(2) There's a noticable decrease in 
ordering and order-filling errors be 
cause of proper tock layout and 
storaue 

(3) Work of other departments ha 
reflected warehouse efhicien y Orders 
ive filled faster ind paperwork flow 
faster, too 

(4) An added benefit: thers heen 
4 jump in employee pride in their job 
ind company—-especially in neatne 


of house keeping 


© New Slant The i healthy 
interaction, Anixter believe between 
Englewood and it efficient man 
While the firm has a solid 37 year 

experience in electrical wholesaling 
James has had none and is learning 
as he goes along. But coming from a 


background of mail-order and manage 


ment consulting work, he injects a new 


slant into Englewood’s thinking. It: 
essence: the mail-order industry has a 
unique record on hard-goods’ ware 
housing and rapid turnover of mer 
chandise 

James is no stop-watch expert but 
a sleeves-rolled-up type My job is 


to put plans into practice,” he explains, 


“applying mail-order ideas to Engle 
wood's problems. There are no ‘se 
crets.” You just work out the best 


methods for a given situation 


* Accomplishments His warehous 


ing work is most complete at the 
South Bend branch. A two-story addi 
tion was recently built there, both to 


accommodate vastly increased volume 
and to bring all stock under one roof 
After the shell of the 
finished, James and 
Merrefield went to work 
Here Ss has 
® Rearrange stock 


duce (For example, a row of 


addition was 


Les 


manage 


what been done so 


far 
locations to re 
walking 
bins has been installed for top-volume 
items-——about five per cent of stock 
near packing and the counter.) 


° Add {to 


suitable 


usable storage space by 


more shelving. (Englewood 


now uses three basic types: steel, for 


open cartons and for bins; wood, with 


movable shelves for bulk stock; and 


pallet stacks. Each is used where it 
works best.) 
@ Add to storage space by figuring 


62 


end Branch 


arehouse: 
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South Bend: Before 4 and After > 


The remodeled South Bend layout today carries out Englewood’s 


warehousing ideas. Here are the major changes as contrasted with the old 


one-floor setup: 


@ Open (A) and bulk (4) stock areas were set up. Most order-filling traffic 
is in open stock aisles. Bulk areas break down this way: supplies (B-/) and 


majors (2-2) on first floor, and lamps (1-3 


fixtures (2-4) and housewares 


(B-5) on the second. Lighter goods are upstairs, 


© Shipping (C) and receiving (D) rooms were reversed. Shipping-pac king, 
like counter (E), is near open stock. Receiving is now handy to bulk stock 


and to large storage area. 


@ Gravity chutes have been added, one to counter (/ 


and one to packing 


G). Conveyor (//) to second floor is also new 


e Office (/) is on one side of building front, while related sales areas 
counter and showroom—are on other. 





cubic not square footage (Says 
James That space near the ceiling | 
worth plenty if you can get to it 
easily.”’) 

e Use better stock-keeping pro 
cedures. (Englewood now breaks its 
stock into forward and reserve ele 
ments wherever practical. Forward 


stock is handy, fed by reserve on a 


first in, first out” basis. The reserve 
stock may be in the same shelf area 
but it's not as immediately accessible 


is the forward stock.) 


e Re-planned packing benches 


(Everything trom rion tO tape 1s 
within reaching distance Shipments 
are placed in marked stalls, on basis of 
where they re t be delivered. ) 

@ Conve rs and nutes have been 
added wher mi (James sees 
conveyors as useful but no curealls 
they must pay for themselves in prac 
tice.) 

e All employe must be trained 
and convinced of the advantages of! 


methods. (“New 


be imposed from 


using new ideas cant 


the toy James says 


I mpl yees will wus baLly fight new 
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Better Use of More Space 
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For Englewood's shelving ideas, turn page 





Englewood (cont.) 


1. Basic steel-wire shelving, with modifications . . . 


Aisles are open... 











on 
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2. End bins... 


Shelving at South Bend varies with 
the job. If it's for housewares, for ex 
ample, chances are the movable wooden 
bottoms will be used. Or if it's for small 
supplies cartons, Englewood prefers wire 
bottoms strung on notched steel frames. 

PHOTO 1 (left): Most shelving is this 
type: wire strung on steel frames. The 
wire will hold up most weights and 
catches little dust. This type can be ad- 


3. Movable wood... 


justed to accommodate different sized 
merchandise. 

PHOTO 2: This type of bin, often with 
handy (and identified) boxes, is used for 
fast-moving parts and small items. These 
bins are placed at the end of the shelving 
row for access by order-fillers. 

PHOTO 3: The same type shelving, 
modified with rather than wire 
bottoms, is used for heavier goods (such 


wood 


4. And pallets 


as housewares and fixtures), The wood 
bottom, as James demonstrates, can easily 
be moved to accommodate larger orf 
smaller carton sizes. 

PHOTO 4: Majors are stored on pal 
lets, avoiding shelving problems and at 
the same time keeping them off the floor 

While on the job in South Bend, James 
planned and built nearly 


addition 


all new shely 


ing in the 





There's a ‘new’ job... 


SECOND-FLOOR 


to f rder tr 
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And handy packing benches 





ij ‘lip the switch to more fixture sales with 


LIGHT FOR LIVING 





The Light for Living program offers a compl 


packave to help you sell more lighting fixture: THIS COMPLETE FIXTURE SALES KIT SHOWS YOU HOW 
scribes effectis ywrams for rtisins splay and LIGHT FOR LIVING CAN SELL MORE FIXTURES FOR YOU 


merchandising 


* How to Decorate and Light YourHome ¢ Merchandising Guide 
customers in selec * Lighting Fixture Guide * Display Guide 
ing scheme 





© Wall Lighting Guide © Advertising Guide 





Light for Livi mum 


BETTER ELECTRICALLY prog: 





——~ Clip This Coupon and Mail It With $1.00 Today! ~— - 
Cyeneral Ele t Co 
mM Large Lamp Dept. EW-8 ! 
Nela Park, Cleveland 
can mean ra 9 


ome 


" 4 
} me rket Please send me Fixture Sale t 1§$ . b ferme” 
Pith idl 


end to 
it. Only a 


OU Increase 


Progress /s Our Most /mportant Product 


GENERAL @@ ELECTRIC 
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Anniversaries Review 


As all history is the story of the individuals who lived it, so the history of the elec- 
trical industry is the story of men who conquered its problems. It is their vision, 
virility and untiring effort that built its remarkable record of stability, ever broaden 


ing influence and unbelievable growth. 


Some of today’s electrical concerns were engaged in wholesaling of other products 
long before the electrical industry was born; others entered the field while the industry 
was still in its swaddling clothes, and grew with it; others came into being with the 
invention of specific new electrical products, new applications, new expansions, and 


have kept abreast of its advances ever since. 


ELECTRICAL WHOLESALING is proud to record here an important milestone in 
the long and successful life of electrical wholesaling firms that celebrate this year a key 
anniversary. Following the brief reviews the roll is called for other firms celebrating 


anniversaries divisible by five. 


In last year’s Anniversaries Review editorial (June °55, p. 31), ELE 
PRICAL WHOLESALING suggested: 
“What's really needed is a repetitive campaign to get the electrical 


distributor's story across to manufacturers, customers and the general 


public. Plans are already underway to accomplish this nationally. But 


what about the local level? A job can be done there too, and by the dis 
tributor himself. 

“Here's how. Each year a minimum of 250 full-functioning electrical 
wholesale distributors celebrate an important anniversary, one divisible 
by five years, starting with the tenth year in business. What better op 
portunity to sell the long-established value of the distributor's services 
to his customers, suppliers and community?” 

Here. then. ie EW's 1956 anniversaries “package” combining a roll 
call of celebrations with two case studies of how distributors are putting 
their birthdays to work to sell themselves to their communities and in 


dustry: 


© Who's Celebrating: 
Key anniversaries (page 68) 
Roll call of anniversaries (page 6%) 
How Two Distributors Celebrated: 


A 10th Year Promotion With a Kicker (page 70 
Combining a New House With «a 35th Year Party (page 
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Anniversaries Review 


Key Anniversaries 


The W. Bingham Co. 


Cleveland, Ohio 
Established 184] 


W. BINGHAM & CO having purchased of Clark and 
Murfey their entire stock in trade, are now offering for 
ile at their old stand a good assortment of all kinds 
of Hardware, Iron, Steel, Nails, Glass &c., &c.” 

[his advertisement ran in the Cleveland Evening 
Herald in April 1841, and marked the entry of William 
Bingham into the supplies business, The firm's 
was mainly retail but, as the country grew and local 
retailers looked for nearby 
creasing percentage was wholesal 

By the Civil War, Bingham had put its first salesman 
on the road and there was an added empha is On indu 
incorporated as The W 
Bingham Co. in 188%—had grown to such proportion: 
by 1915 that a n plant was built and all operations 
brought under one roof. Still Bingham he adquarters, the 
building is eight stories high by 100 ft. wide in front 
ind I! stories by 200 ft. in the rear. There’s an acre of 
space devoted to purchasing, sales and accounting offices 


business 


central supply sources, an in 


trial supply Ihe company 


Besides electrical equipment, the company today deals 
in mine and railroad supplies, house furnishings, sport 
ing goods, general hardware and mill supplies. Its sales 


cover 14 states east of the Mississippi 


Roll Call of Anniversaries 


95 YEARS 
Hendrie & Bolthoff Co., Colo. 


85 YEARS 


Blish, Mize & Silliman Hardware Co., Atchison, Kan. 


80 YEARS 


Hobbs Hardware Co., Ltd., London, Ontario 
Ihe Roekel Co., Zanesville, Ohio 


70 YEARS 


Harry Cooper Supply Co., Springfield, Mo. 
Dutton-Laison Co., Hastings, Nebr. 
Zork Hardware Co., Fl Paso, Tex. 


65 YEARS 


W. H. Bentz Co., Salt Lake City, Utah 
Bonne Terre Farming & Cattle Co., Bonne Terre, Mo. 
Honolulu Electrical Products Co., Ltd., Honolulu, Hawali 


60 YEARS 


Cote, Boivin & Cie, Inc., Chicoutimi, Quebec 
Havens Electric Co., Inc., Albany, N. Y. 
E. B. Latham & Co., New York, N. Y. 


55 YEARS 
Ihe Baltimore Gas Light Co., Baltimore, Md. 


o8 





Officers of the firm are: S ram. president; R. B 
Murray, exec vice preside nt iffer H I] 
Kipling and V. E. Peters, vice president D. Durr, 


secretary-treasurer, and f I . n i tant treasurer 


Harper & Mclintire Co. 


Ottumwa, lowa 
Established 1846 


fO CELEBRATE its centennial, Harper & 
is running a year-long sales promotion 

Advertising in all media features natio 
dled by the hardware and appliance firn 
of “specials” for hardware custome! 
Har-Mac” dealers in lowa and norther 
told of the promotion by a company mailit 
year. Harper & McIntire added that 
biggest year in history 

Ihe present firm is an outgrowth of D 
later absorbed by the company, whict 
partnership between Capt. S. H. Hary 
Intire until its incorporation in 1913 

A 1912 fire completely destroyed the 
building and stock, but busin was resun 
in temporary quarters. A new five-story building was 
occupied the following year, with another warehouse added 
in 1920. In 1922, a plant was completed to serve the 


1! immediately 





Camden Electric Fixture Co., Camden, N. J. 

Dauphin Electrical Supplies Co., Harrisburg, Pa. 

Electric Equipment Co., Erie, Pa. 

Miller-Seldon Electric Co., Detroit, Mich. 

The George Taylor Hardware, Ltd., New Liskeard, 
Ontario 


45 YEARS 


Chicago Electrical Supply Co., Chicago, Il. 

The Cincinnati Supply Co., Cincinnati, Ohio 

Crescent Electric Co., Detroit, Mich. 

Electrical Specialties Co., Detroit, Mich. 

La Ferronnerie Demers Limited, Thetford Mines, Quebec 
Masco Electric Co., Ltd., Toronto, Canada 


40 YEARS 


Bruce Robinson Electric Ltd., Calgary, Alberta 
Electra Supply Co., Inc., Poughkeepsie, N. Y. 
Milhender Distributors, Inc., Boston, Mass. 
Republic Electric Co., Davenport, lowa 

Sante Fe Builders Supply Co., Santa Fe, N. M. 
Schmerheim Electric Co., Inc., Saginaw, Mich. 
Weinberg & Co., Chicago, Il 


35 YEARS 


A. A. Electric Supply Co., Chicago, Hl. 
Baldwin-Hall Co., Syracuse, N. Y. 

Bluefield Supply Co., Bluefield, W. Va. 
Coleman Electrical Supply Co., Brooklyn, N. ¥ 
Commercial Electric Co., Toledo, Ohio 
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rtheastern lowa area, fri 
Harper & Mcintis now 
distributors of hardware ar 

northern Missouri with over 
P nt officers includ 

Carlson and R. W. H 

FF. G. Fiedl t i 


Henry Muntz & Sons Co. 
Elgin, Illinois 
Established 188! 


WITH ITS MANAGEMENT 
Henry Muntz yons C-¢ 
teady d 

nm Ihine 

Hens 


Allison-Erwin Company 
Charlotte, N. C. 
Est ab ishe j 1906 


YS PANSION 


} 





Dallas Electric Supply Co., Dallas, Tex 

The Electric Sales Co., Canton, Ohio 

Kshelman Supply Co., Lancaster, Pa. 

Everybody’s Supply Co., Philadelphia, Pa 

Independent Electric, Ltd., Toronto, Canada 

The H. Leff Electric Co., Cleveland, Ohio 

Lindley Electric Supply Co., Philadelphia, Pa. 

fhe MeCleery-Carpenter Electric Co., Columbus, Ohio 
Middle States Electric Co., Chicago, I. 

Moore & Stewart, Inc., Gastonia, N. C. 

Morristown Electrical Supply Co.. Morristown, N. J 
North-West Electric Supply Co., Philadelphia, Pa 
Nu-Merit Electrical Supply Co., Inc., Freeport, N. ¥ 
The Plymouth Electric Co., New Haven, Conn 

W. M. Reay & Co., Norfolk, Va 

Wagners, Coshocton, Ohio 


30 YEARS 


Ace Hardware Corp., Chicago, Il 

Blaine Electric Co., St. Paul, Minn 

The Blodgett Supply Co., Inc., Burlington, Vt 
Capitol Light & Supply Co., Hartford, Conn 
Economy Electric Supply Co., Atlanta, Ga. 
The Electric Corp. of San Francisco, San Francisco, Calif 
Electrical Equipment Co., Raleigh, N. ¢ 
Electrical Supplies, Litd., Winnipeg, Manitoba 
Everson Electric Co., Allentown, Pa. 

Melville B. Hall, Inc., St. Louis, Mo 

Hannon Electric Co., Canton, Ohio 

Stuart C. Irby Co., Jackson, Miss. 

National Sales Co., Rochester, N. Y 

Nelson Electric Supply Co., Tulsa, Okla 
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Kirby Risk Supply Co., Lafayette, Ind 

Rutkin Electric Supply Co., Asbury Park, N. J 

0. L. Scheer Co., Norfolk, Nebr 

U. S. Electrical Supply Co., Inc., New York, N. ¥ 
Joe Williams Elec. Supply Co., Jackson, Miss 


25 YEARS 


Ace Electric Supply Co., Jacksonville, Fla 

Acorn Electric Supply Co., Philadelphia, Pa 

Corpus Christi Electric Co., Corpus Christi, Tex 
Faco, Inc., New Orleans, La 

Flectric Service & Sales Co., Inc., New Bedford, Mas 
Electric Supply & Repair Co., Inc., Pittsfield, Mass 
Gaffney-Kroese Electrical Supply Corp., New York, N. ¥ 
S. F. Lighting & Supply Co., San Francisco, Calif 
lillman & Booth, Inc., 
Union Equipment & Supply Co., Providence, R. 1 


Fugene, Oregon 


20 YEARS 


Alamo Distributing Co, San Antonio, Tex 

B. C, Supply Co., Battle Creek, Mich 

Cathams Electric Co., Altoona, Pa 

Nathan Frankel Electric Supply Co., Ft. Worth, Tex 
Gershoff Electric Supply Corp., New York, N\. ¥ 
Goshen Electric Supply Co., Goshen, Ind 

Gulf Electric & Hardware Co., Pensacola, Fla 
Gulf Hardware & Supply Co., Corpus Christi, Tex 
Roden Electrical Supply Co., Knoxville, Tenn 
Scott-Parish Electrical Supply Co., Raleigh, \. ¢ 
Smith Electric Supply Co., Fall Kiver, Maw 





1. How Terminal Celebrated: 





10 Years—10 Specials 


Combine a sales contest with a fight against indiscriminate price cutting. 


That was the unique |0th anniversary idea at Minneapolis’ Terminal Electric. 


Anniversaries Review (cont.) 





HERE'S HOW President ©. KR. Woodward explains Terminal’s anti-price 
cutting anniversary promotion: 

“We have felt for years that there’s too much bidding in this business. 
When you lose a sale, you assume that someone offered a lower price. Maybe 
so, maybe not. In any case, you stay over the same price barrel. 

“We wanted to get off that barrel. During our anniversary promotion last 
year, our competitors knew exactly what the item was, the exact price, the 
reason for it and the length of time the special was on. Our only advantage 
was that we put our offer in the customers’ hands first. 

“We sold no item at a loss, only at a closer-than-normal margin. We also 
tried to take advantage of special prices in purchasing an order to make the 
price as attractive as possible. 

“In normal, verbal price-cutting, wholesalers are often misled by the 
customer, A wholesaler may offer an extra 5 per cent for a 200-lb. drop- 
shipped order. The story the next wholesaler gets may include the information 
about the extra 5 — but none of the details. Or the customer may mention 
an offering of wire, say, at 15 per cent off when in reality it is an offering 
from a manufacturer, through a distributor, for some bulk wire in odd lengths. 

“This kind of price cutting,” Woodward concludes, “hurts for a long time. 
When these lower prices or discounts are repeated verbally, without complete 
accuracy, it establishes a new, lower market price for an idefinite period . . 
This is what we are trying to fight.” 





PLANNING GROUP fo: th anniversary promotior around President 
Voodward (seated), includes Ed Younger (left) Richard Andersor 


and Bill Henry. Finale was brochure headlining Terminal lines, serv 


) PROMOTE its 10th anniversary, 

Terminal Electric Corp. took a 

leaf from the retail selling book 
low-price leaders 

Ihe Minneapolis wholesale firm 
combined a _ sales promotion with 
these “specials” as attractions—with 
a consumer contest, all over a 10 
week period. Terminal’s idea was to 
use its anniversary year to build ac- 
counts and, even more important, to 
fight indiscriminate price-cutting 

The immediate outcome was a 15 
per cent increase in Terminal’s active 
accounts. Harder to measure were 
additional orders stemming from the 
promotion, plus that valuable intangi 
ble, good-will 
¢ Philosophy Why did Terminal 
turn to retail-type merchandizing on 
the wholesale level? The answer is in 
some off-beat thinking by President 
O. R. Woodward (see box) 

Our anniversary ‘specials’ were 
open~and - above - board,” Woodward 
points out The main idea was to 
stimulate business, but we also wanted 
to fight verbal price utting. We 
decided to cut prices the sensible way 

through organized merchandising 
That way N felt we might help pet 
price-culting under control 

From this philosophy to Terminal’s 
oncrete program was no simple task 
The firm felt that the promotion had 
to be more than “just different,” and 
finally settled on the combination sale- 
ontest 

e Terminal was |10 years old. So— 
10 mailings, and 10 special and 10 
contests and prize 

e The specials would be attention 
getters bread-and-butter items, or 
ones seasonal or in short supply 

e The contest would get customers 
into the promotion, with weekly prizes 
plus a grand prize 


e Terminal and its lines would be 


strongly associated in the minds of 
customers 
e The promotion would end on a 


non-commercial note, with a two 
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° pec ple, facilities and service tear off blank I} other nin ' f ' 
There was one overall problem. Ti heets followed at two-week interva 
id violation of lottery law Returns from the opening mailing 
could not be made to bu A | per cent, two-thirds of which 1} 
rn to enter thi ontest. The VETe listed ord for upple sdvertised 
couraged, however, to u | on the ft lin piece Overall average 
n cards for placing order returns f mailing were 4.76 per cent val 
e How It Worked— Terminal! All incoming entry cards were jf 
n ng list for the promotion included n a large box At the end of « | | } 
000 ounts over Minnesot j ontest. a Terminal eta i tl W | 
parts Of Wisconsin and the Dakot vinning nan Winn notified \ 
For further penetration, car j were hy phe n ind f 
delivered by salesmen on their ill The ost 1 the promotion : j And | | { rn 
ind were included in invoice mailings omparativel low nce ill work r 
Taped onto the kickoff mail part from printing and finished 
the first of the 10 sheet’s ' lone in the office it 
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This group of officers’ 








Opened their new Columbus plant. . 


2. How McCleery-Carpenter Celebrated: 





New Home 





(juests at the MecCleery-Car- 
receptionists with 


The Open House 
penter open house were greeted by 
Hawaiian leis and souvenirs. Above recipients are D. W. 
Cantwell, General Motors, and wife, and Mrs. Jack 
Shore, wife of jeweler-customer. One attraction at party 


was the 30-ft city counter, which served as buffet table 


+ 35th Year - 


for hors d’oeuvres, food and desserts; final touch was 
champagne cocktail. 
straw hats, were hosts. One of crowd-drawing demonstra- 
tions was Kelvinator electronic range, which was shown 


in McCleery-Carpenter’s display kitchen (above) 


Employees, wearing “welcome” 
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Anniversaries Review (cont.) 





: } ny 
> Carpenter Electne Compa 
“F 
The McCleery 
a 
+ gttense 
nd your o# ws! 
awe yor or 
s gos pen howe 
I ‘ohumbus, ‘ Yc 
40u ev 


t 


t 1019 (Cjoodar 


Wednesday 


With invitations to a doub‘e-purpose open house 


Open House 


N A twin-barreled open house, the McCleery 
Carpenter Electric Co imultaneously c« 
brated its move to a new plant and its 3 
birthday 
Over 1,900 central Ohio customers and friends 
attended the two-day affair at the Columbus whole 
ile pl int They saw the remodeled, 35,000-sq 
ft house, and enjoyed food and refreshment 
The open house was the wind ip Of a carelu ly 
planne d twin celebration Invitations went out 


two weeks earlier to the firm’s present and po The House Itself — With a side 


entrance to a parking 


tential customers, suppliers and friends. New lot, the city counter (above) is heart of supplies area, Display 


items ran On the business pages of the local area is in background, doors to counter shelves at left. (Reason 


papers; the firm ran double-truck ads for doors: air conditioning ends 


here.) Behind 


Ihe big ad was mainly a tribute to our em floor warehouse (below), docks and siding. 


ploye $s and suppliers, ’ savs Ira Monroe vik 
president It got such good comment that we're 
going to mail it to all prospective ustome! 
McCleery-Carpenter's move out of a mult 
tory building in the wholesa district, ¢ 
the firm parking space for 50 car n handier 
to suppliers and appliance custome! vet is only 
five minutes from downtown. Says President Stan 
Goldman We're in a good spot to kee p growins 
In fact, business is up on third since we moved 
Ihe building ha ' ype frontage (offic 
upplies ¢ ounter | } T room and part 
ounter all Olortully orated and with 


A hou in 


M anagern 
Ira Monroe, vice 
Roy Lem! 


er, appliance 
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doors is one 
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Anniversaries Review (cont.) 


New House—With New Ideas 


Answering Service is new at 
MecCleery-Carpenter, Operating after- 
hours and on weekends, the automatic 
telephone unit answers calls with a 
message telling the caller to leave his 
message for recording. Playing re- 
cording and expediting orders, etc., 
is first daily job for Libby Evans (left). 
Ihe firm has found that, after cus- 
tomers got used to “automatic voice,” 
use of answering service has picked 
up. “Its a great help for the con- 
tractor and dealer,” says lra Monroe, 
vice president, “They can call in an 
order after-hours and pick it up first 
thing in the morning, Or they can ask 
us to send a salesman out first thing.” 
Ihe firm uses one message during the 
week, another on weekends. During 
the open house, a spot message asked 
callers to “come on down.” Other 
special messages—such as on sale 
items—can be inserted at any time. 





Cata'og file was custom-built between offices. Quota- 
tion men and supplies manager Roy Lemley (right) have 
same books within easy reach. File keeps catalogs out 
of way, and cuts down on number required. 


74 





Two-way fountain serves up hot water for coffee. 
All the other makings—sugar, and instant coffee and 
cream—are on rack beside fountain, which is located 
between supplies and appliance sections. 
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‘““A check for a sale 
I didn’t make?”’ 


Any Amprobe sold anywhere makes a profit 
for a jobber somewhere. 

the ways A 

ket. On 


int JOBBER 


pe 
pe 
Pp 


rotect 


You Can Count On 


AMPROBE 


For 100% Jobber Protection 








COMPRESSION - TY PE 


FITTINGS faci/itate CONNECTOR 

/nstatHlation of EMT. 

Couplings connect 

successive fengths,; Com 

nectors make fubii 

— A ow hed cab/- 

vets. Standatd threads 

On connectors flag be ELBOWS, aveslable in 
Used So attach tub y wll £ ses, or EMT, Save 
rigid conduit access wd ng time on the soe. 


EMT ~TO-86T EMT - TO-CONMODUIT 
COUPLING COUPLING 


External diamerer External hiame ter 
-706 /v1ch -84.0 inch 




















interna! dante 
-62217CA Ys 





ENLARGED SECTIONS 
¢ Y2-inch EMT ara 
e- (inch rigid stee/ 
condurt *Mustrare 
AVF OTENICES 177 dhimer7- 
s/Or7S. 


mast provide more support 
than hose Used 

for Gigi oe conduit 

Yo ed/ininale 

Sibitity of 

kinking. 


HAND CUTTERS fut tubing ing pertect) 
suas with just afew faras of th 
Attached creamer or This 
mode! 1§ for removing burr. 4 
32-Ttooth hacksaw (s°a/so used 
extensively Fo cut EMT. 
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Pinpoints the Information You Need 





Raceways-—lIl 


By W. J. Novak 
and J. F. McPartland 


N ADDITION to 
duit, another common 


ult 


( 


mn I nlo I ! 

In Class I, Division 1 location 

nly rigid juit may | 1 EM 
may not! ] 
In Class I, Division 1 locations 


} ' j j 
| ‘ 


In Class I, Division 2 locations 
iMIomay not 
In Class Il, Division 2 locations 
} PMY 
i 


A li . In Class HI, Division 1 and Division 
PP ication 2 locations—-| \i l may not 


(ommercial garages 
;\4 | } 


(,asoline stations 


! 


Bulk storage plants 


Next Month: Raceways—lill 
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Raceways—! 


‘ 
wer 
Provectiv@ Dev 


Protective Devices —Il 


AT JACKSONVILLE, F 


ager. conduct la rr 


sestior yuiz Branct 








When we started “Ihe Salesman’s Technical Notes” 
series, now in its 32nd installment (page 76), we did so in 
the belief that technical product information—properly 
digested and presented—had a place in a non-technical mag- 
azine. Vrankly, it was experimental; if it didn’t go over, 
we were prepared to drop it. But its acceptance was im- 
mediate, and it wasn't long before we began to receive 
requests for reprints or tear sheets to replace missing install- 
ments in the series. Eventually, the need for reprints of the 
series became apparent. We offered booklets incorporating 
the first 24 installments in February, and so far have had 
requests for almost 7,400, Then we heard from Raybro how 
its branches were using the We thought we'd pass 
their ideas along to you. The Editors 


How Raybro 


By R. E. Joines 


Mar., Advertising and Sales 
Raybro Electric Supplies, Inc 


Asst Promotion 


series, 


I lH 
WHOLE: 
availability of 
on Electri 


rIME Erne 


ALING 


IRICAI 

the 
Notes 
il Equipment” in booklet 
form, reprinted from “The Salesman’s 
lechnical Notes Milton O 
Holh executive president of 
Raybro Electrix quick 
ly saw the 
installments available in package form 
Raybro or 


announced 


lechnical 


scrics, 

VICE 
Supplies, Inc 
having 


advantage of past 


to sales personnel in the 
rmanization 

He ordered copies for each Raybro 
and outside salesman 
Florida offices 
lrampa, 
Petersburg 


branch manager 


operating from its five 
warehouses located in 
Miami St 

From 
than 50 salesmen fan out 
State from 


and 23 


ind 
Jacksonville 
Orlando 


ports 


and these strategic 
more 
to cover the Peninsular 
Key West to 
counties in southern Georgia 


The booklet 
’4 articles of 


Panama City 


incorporating the first 

the 
the 
distribution to the men, 
with instructions that the Technical 
Notes were to be read and digested by 
Then 
ilong to the inside sales personnel for 
I hese the 


scries 


branch 


monthly 


were sent to company’s 


managers for 


them they were to be passed 


review were only instruc 
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Mr. Hollis 
almost as a single man 
branch 


tions issued by 
But 


bro's 


Ray 
managers hit upon an 
other idea: to make Technical Notes 
a part parcel of their regular 


weekly sales meetings, held on Friday 


and 


evenings 
e Assignments at Tampa— Vv 
(Sparky) Brown, Tampa branch man 
ager, took the Notes 


chapter to each 


assigned a 
salesman, 
edit 


and 
outside 
and and 


weckly 


counter salesman price 
The meetings at 


lampa had been set up previously to 


salesman 
provide a quarter-hour product pres 
these men on an 

This was 


usually a product of the men’s own 


entation by each of 


established routine basis 


choosing, and at times, a product of 
little 
ittendance 
Mr. Brown 
this “hit 
tion and assign a chapter of Technical 
Notes to each man, beginning with 
the first on Incandescent Lamps and 
running straight through the eigh 
teenth, on Protective Devices 
Here’s how it works. The 
responsible for each 
subject in 


interest to the main group in 


decided to discontinue 


and miss” type of presenta- 


Tampa 
chapter 


He 


man 


studies his advance 


with which 
for the pur 
of asking questions of 


of the 
he is thoroughly 


selects part text 
familiar 
his au 

him 
But at 


Brown's 


pose 


dience. Questions he knows he 
wel 
Mr 
instructions, he also underscores those 
the text that he 


and oT vhi h he 


self, can intelligently an 


the same time, following 
parts of doesn't 
understand would 
like enlightment 
Needless to say, thre 
each chapter of 


has 


uugh this meth 
od of presentation 
the Notes re 


received a 


viewed thus far 


‘going over” equal to an 
from 
fact 


started re 


expert diagnosis resulting a con 


sultation of specialists. In many 
of the boys already 
ferring to 


specialist 


have 
one another as electrical 
Only last week one ad 
dressed another as My friend, Dr 
Steinmetz 

¢ Jacksonville Quizzes—At Jackson 
ville, Fred C. Elwes, branch manager, 
and R. L. (Bob) Pike, branch operat 
ing manager, using a slightly dif- 
ferent approach, but one that is most 
effective. They are making up 4a list 
of ten questions on each 
chapter of Notes 
of questions is distributed to the group 
veek 


are 


lesson of 


Technical One set 


each ind =the questions ind 
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AT ORLANDO 


AT ST. P 


' 


Puts Tech Notes To Work 


ETERSBURCG 


Raybro Electric Supplies’ five branch managers added their own ideas 


in using "Technical Notes on Electrical Equipment” as a sales training 


tool. Results: keen interest, real product knowledge, confident selling. 


inswers from the pre 


discussed 


viou week § test 
I he cx 
ire graded and there 
the inside and out 
man finishing the course 


reviewed and 
imination papers 
i prize to 
with 
st iverage rack 
t paper will 
lessor ind 
part | ints average 
® Miami's “Professors” 
Key, Miami manager 
Brown tal 
putting 
the pace 
employed 
Fach sak 
med ach 
| Note ind 
r that lesson 
particular Fr 
Bill Brown re 
of the Notes 
dation upon wh 
nd finished 
of ippli 


| ents 


structure on 
d electricity. Thi 
ind reviews 

then thrown open to 
sion and usually 
dismissed } 
id d on block 
to hig 
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mental selling ft 
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Bry 
resent to bro 


ntation 
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who have 
irious chapter 
information and 
worthy pres 
We have 
Since our Fri 


hovs 
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Today's “MUST” 


il knowledge 


llir 
haiti 





STARTING SEPTEMBER 18th 


"BEAT 


Bigger G-E 
when you tie 


TUNE IN G-E BULB'S TV SHOW 
WARNER BROS. PRESENTS 
“CHEYENNE” 


Starring 


CLINT WALKER 
on ABC-TV 
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GENERAL ELECTRIC TELLS YOUR CUSTOMERS: 


LBSNATCHERS 


Bulb volume than ever 
in with this big new 
BULBSNATCHER PROMOTION 


F* L starts the busy season for bulbsnatchers. Longer of custome 
nights mean bulbs work longer hours, burn out lo pick 


sooner. General! Electri bulbsnatche promotion 1 timed watt and 
to take advantage of this fact. Starting September 18th 


your customers will be hearing about bulbsnatching o1 


} It the | 
television and reading about it in magazines. Better have tcl 


plenty of G-E Bulbs on hand to take care of the stampede bull 


BE SURE YOU GET THE DROP ON BULBSNATCHERS... ORDER NOW. 


es * “22 | 


\ 
. | HOUR TV SHOWS FULL PAGE ADS FREE DISPLAY PIECES 
Eve ¢ night wee ; 





luesda 


Here’s the ietetnen tiene’ Miemane. OOK, Liv 


ammunition to make 


G. E.'s bulbsnatcher h dra vat sh . 
promotion by 
pay off for you: n viewers. B 
oe i / | t Cet 
i ee | 








GENERAL @@ ELECTRIC 
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SCORES OF APPLIANCES 


How long before you say, 100-Amp. service is obsolete?” 


ANACONDA Silvaline* Type 


' 
Contractors’ preference! > 


bleed thy } 


Sell to Utilities ! tallation fy 


utrremm”£imracConnek 


For SILVALINE service ENTRANCE CABLE 
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A MESSAGE TO AMERICAN INDUSTRY 


~*~ THIRD OF A SPECIAL SERIES 


THE SHORTAGE OF SCIENTISTS AND ENGINEERS: 


A Threat to 
Economic Progress 


Tur RE are two paramount reasons for concern 
over the serious shortage of scientists and engi 


neers that now confronts the United States 


@ The first reason, with which this editorial 
deals, is that continued expansion of out 
economy and furthe: creases ith oul liv 
ing standards are threatened unless we 
train more scientists and engineers and 


use them more effectively 


The second reason for concern is that we 
run the risk of falling behind the Soviet 
Union in the technology so essential to 
national security. The consequences of 
losing this race to the Russians are not 
comforting. (The possibility that this 
might happen over the next few years was 
discussed in an earlier editorial in this 


series. ) 


The crucial contribution of scientists and en 
gineers to the well-being of the American peopl 
has been to find ways of making better use of 
limited resources, to make equipment more 
productive, to develop new and better products 
that enrich our lives, to enable us to live longer 
and be healthier. They have made this contribu 
tion with greater success in the last 15 years 
than ever before, but it has required progres 
sively more resources and more trained people 

During this 15-year period our annual pro- 
duction of goods and services, in dollars of 
constant purchasing power, has almost doubled. 
Since our total population has increased only 
25 percent, this has meant a tremendous rise in 


the economic well-being of the American people 
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as a whole. But in accompli hing thi the num 
her of scientists and engines has been more 


than doubled 


Tasks for Research 


If the American economy is to continue to 
grow and if our living standards are to show 
further improvement, the work of scientists and 
engineers must be stepped up even more in the 
vears ahead. Unless answers to several! pressing 
problems are found through intensified researe! 
efforts, economi progress will become increa 
ingly more difficult 

Productivity per hour of labor must be 
increased at a faster rate. Improved medica! 
care has greatly increased the number of people 
who attain retirement age, and sharply higher 
birth rates since the war will mean | 
bers of children in school and college. Mean 


time, because of low birth rates during the 


irpyer nui 


depression, the number of people reaching 
working age is not rising near! o fast. The 
result is that over the next 20 years out popula 
tion will increase by about one-third, while the 
total manhours worked are not expected to in 
crease more than 15 percent sO in 
maintain the same living standards for a ri nig 
population with no provision for additional 
improvements ways must be found to enable 
each worker to produce lor more dependent 
It is primarily to the scientists and engi- 
neers that we must look for help in mak- 
ing human labor more productive. Thi 


will require enormous increases in our power! 





resources. We will need to make more effective 
use of our existing fuel supplie 3 coal, oil and 
natural gas. And we will have to devise eco 
nomically practical means of tapping other 
energy sources, particularly nuclear power and 
new rocket fuels 

Also, better ways must be found to use 
searce and low-grade raw materials. Thanks 
to great strides in metallurgy and mining 
techniques, we are now utilizing sources of 
copper and iron ore that, for all practical put 
poses, were not available to us only ten year 
ago. Similar strides are needed in the mining 
and processing of bauxite if low-grade domestir 
ores are to help satisfy a fast-growing market 
for aluminum. And stubborn technical obstacle 
in the area of “high temperature * metals—such 
as nickel, cobalt, columbium, tantalum and 
titanium are impeding progress in jet ind 
turbine engines 

These are only a few of the challenging tash 
that demand intensified research and engineer 
ing activity in the year immediately ahead if 
the United States is to continue to raise living 
standards. We need more houses, schools and 
highways for a rising population, more medical 
research to reduce further the ravages of illnes 
more research in chemistry and other science 
to sustain the flow of new and improved prod 
ucts that are so essential an ingredient ol our 


econome progress. 


Ceiling on Growth 


American industry has indicated that it i 
ready to meet the challenge and undertake 
vastly expanded research programs, A recent 
survey conduc ted by the McGraw Hill ay part 
ment of Economics revealed that total research 
and development expenditures ol Ameri if} 
industry were almost $5 billion last year, 29 
higher than in 1953. By 1959 business plans to 
be spending well over $6 billion on research 
and developme nt. And the total could well prove 
to be much higher, based on the trend of recent 
years, 

But industry's programs for research 
and development cannot be carried out 
unless enough qualified research workers 
and engineers are available. Ernest RK. 
Breech, chairman of the Ford Motor Company, 
recently deseribed the supply of engineers as 


the “ceiling on our future growth.” He gave 


force to his point by announcing: “Tf 900 qu ili- 
fied engineers were to approach us next week 
looking for jobs, we would hire every one.” The 
U.S. Bureau of Labor Statistics found in inter- 
views with some 200 large companies at the 
end of 1954 a recession yeat that at least 
half were unable to hire eno igh research scien- 
tists and engineers to meet their needs. A third 
ol the companies reported substantial shortages 
of technical personnel 

The shortage of technically trained people, 
furthermore, is becoming more acute. The num 
ber of engineers and scientists now being grad 
uated is only about enough to cover re placement 
requirements, while the needs of industry, gov 
ernment and edueation are mou iting every 
year. According to the best information avail- 
able as indicated in the first editorial in this 
series these needs are now about twice as 


Pres is our current engineerin graduating 


classes and annual production of scientists with 
) degrees, 

To perform the research needed to re- 
move roadblocks to our economic prog- 
ress — and at the same time hold our own 
in the technology essential to our security 
as a free nation — we must have an ade- 
quate supply of men and women with en- 
gineering and scientific training. Instead, 
we are faced with an acute shortage, now 
and for several years to come. Reasons fo: 
the shortage and proposals for working our way 
out of the shortage will be discussed in the re 


maining two editorials in thi eries 
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Like all builders Strauss Bros Ol Ne bra k i aim tor quik 
homes is selected not only fo uals i w salability. That 
Pass & Seymour's top engineeri 1 cle have 1 fl ROLOGLO dur 
smart appearing, whil i in lati ROLOGLO 1 

vines Das mae 
To cash in on ROTO-GLO py 


dising iids te present ROTO-CLO swite 
was displaved at the entrance of « ich he 


ypularit 


tied it in with the model home. An « 
to tell the full story of exclusive rot 


dependah if 
wong devire'\ 


You, too, should take advantage of Pass & Seymour's ROTO-GLO merchandising. For your 
FREE supply of new mobiles, display cards, switch tags and newspaper advertising mats, 
see your wholesaler or write direct to Dep't. EW-17 


PASS & SEYMOUR, INC. 


SYRACUSE 9,NEW YORK 
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SWITCH BOXES 
OUTLET BOXES 
BAR HANGERS 
AND COVERS 


Po 
© - > 
> 4 


, A || | al ‘ és 
A COMPLETE LINE OF ELECTRICAL BOXES 


} 
As Wh 3 


You cat readil ecognize the high 
quality of R ACO product beauth 
smooth edge 


ead Made of 





engineered {« 


national code re 
gAn™ 


“a 


a ing \ 1 cal wa rel on RACQO 
2 


quirements, On new jobs on rewit 


Write for complete information 


i - y 
“A RACO BOX FOR EVERY NEED”’ 


ALL-STEEL EQUIPMENT INC, *rore, 1incis 
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NEWS FOR THE INDUSTRY 





A Preview of 24 Industries 


@ An increasing amount of nonferrous metals is 
being demanded by aircraft and machinery 


manufacturers. 


® Railroad equipment production has more than 
doubled the amount of the low rate for last year. 


HE BUSINESS outlook will con 
tinue to be very good whether we 
had a short steel strike or not 
The expected rise in price—at least 
$10 a ton 


price 


will be one of the largest 
steel advances in history. But 
this won't cut its use 

Strikes in basic industries can churn 
things up mightily while in progress 
But strikes, and bitter 
strikes, have rarely 
major turning points in business 

4 prolonged - strike 
thoroughly upset the 
only for the 


even long 


if ever constituted 


could have 
prospects not 
steel industry but als 
for other industries that either use steel! 
or sell to steel companies or to steel 
workers 
1, Output of steel ingots and castin 
ran about 98 per cent of capacity f 
the first half of 1956 


to 63 million tons of steel were 


This means close 
turned 
out in the six months ending June 30 
In addition, the auto industry will take 
an even smaller share of steel in the 
second half of the year than in the first 
six months. However 


railroad 


mac hin ry 


builders, equipment manu 


facturers and the construction indus- 
try are expected to increase their stec] 
requirements as a result of planned in 
creases in business capital spending 
this year and next 

2. Nonferrous metals output has been 
running about 7 per cent higher than a 
Lead copper 


in that order—are 


vear ago aluminum and 


Zinc all contribut 
ing to the over-all gain in output. In 
creasing demand from heavy constr 


tion, machinery builders, utilities ang 
aircraft manufacturers has been parti 
ally offset by a 


demand from the auto industry 


decling in 
And 
demand from foreign markets has not 
Because 
high stocks n 
(highest n 


sizeable 


been as strong as a year ago 
of shaky prices and 
the hands of fabricators 
eight years), demand for 
ease further. But 
strong. It is 


copper may 
aluminum is. still 
that the 
will record 


now expected 
nonferrous metals industry 
gain this year over 195° 


3. Chemical output in the first half of 


a moderat 
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WHATS HAPPENING IN WASHINGTON 





That Key industry With steel supplies critically short 
industries, including construction 1 strike came at a 
production was expected irop about 14 per cent tor the 
1956 without the strike, which adds new lays in contracts and 

However, inventories were § w at the beginning of the 
Commerce Department's move to set aside certain aircraft steel 
isnt expected to affect civilian supply much 


This forecast and report on industrial conditions is part of 
Department and Defense Services Administration summary 


of major industrial and business lin Other predictions ar 


Construction Still High—I:'s another record-breaking y: 
dip in residential starts. Total expenditures for 1956 may hit 
Private non-farm construction will dro $ | billion to a total of 
uf industrial commercial and | ublse utility activily will he ly 

construction record of $41 billion. Public construction will 
ibout $13.5 billion, v a nev gl $5.1 billion in highw 


inating the field 


Electrical Equipment to Surge Up—r wil! follow ove: 

upswing. Demand for industrial motors, controls, construction 
transmission and distribution cquipment should show a sharp jumy 
half of 1956. Private housing droy ind slack in major electrica 
market will slow demand for domestic electrical construction n 


fractional horse power motors 


Electronic Production to Climb— There's a very favoral 
lemand ind produ non Electronu production will 


eight per cent over last year 


Increased Communications—There'!! be some $2.4 
onstruction, 29 per ent over last year. This includes such equ 


lines, instruments 


. > 
Extra General Service Equipment— Pumps, blower 
sors——will cause a rise of between 10 and 15 per cent above 
At conditioning and refrigeration 1s also ex per t d to he 


18) per cent tO a $1.5 billion total 


Urban Renewal Getting Underway Federal Housing 
tion Commissioner Norman P. Mason speaks bullishly of th 
gram predicting that first-half of 1956 FHA commitments 
million. This includes 2,500 new homes, financed by privately 
government-bac ked This ts part ot a new housing program in the 
act, just getting underyv 1) Mason secs the program eventual 


billion dollar investment 


More Merchant Wholesalers Commerce department 
ontinued growth in this field. Latest figures, for May, show sales 


over previous month, 14 pe nore than May a year ago. Ir 


comparable period 


were uf lO per cent over 
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only accurately tapped 


COUPLING 


can assure 
tight connections 


Conduit of COLUMBUS Couplin; 

manufactured throughout to ensure hi 

ity. Accurate tapping and careful special 
fering for water-tight joints assure completel 
satisfactory installations. Uniform dimension 
sulting from precision manufacturing, plus rigi 
inspections, have created an increased demand fo 
Conduit of COLUMBUS Couplings every year 





Conduit of COLUMBUS Coupling 
dipped galvanized Oo! black enam«¢ led 
in all sizes from 42” to 6”. Sizes ‘2 
veniently packaged at no extra ) 
of COLUMBUS fittings for profitab! eat sal 


plus this extra service 


n get speedy delivery of 
duit of COLUMBUS 


any of the | cor . 
ted ware! ‘ Up 


Look for the U. L. » tid 
label when buying elbows 
and nipples. 


y 4) 


SOLD ONLY THROUGH 
RECOGNIZED WHOLESALERS 





CONDUIT PIPE PRODUCTS CO., , OHIO 


PIPE COUPLINGS + PIPE NIPPLES + ELBOWS, RIGID & E.M.T. 
RUNNING THREAD + GOOSENECKS «+ WALL PLATES 
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NATIONAL PICTURE: 
oho 1947 - 49* 100% 

220 
200 
180 
160 


Inventories 


120 





80 


% CHANGE 


May 1956 Apr. 1956 May 1955 May 1954 May 1953 1956 from 1955 
Sales 176 156 142 114 125 1-2 | 
inventory 161 164 144 139 158 


- (% Change) ———— — (% Chenge) —— 


REGIONAL PICTURE: SALES INVENTORY 


4 From 1956 From From 
May 1955 from 1955** Apr. 1956 May 1955 


NEW ENGLAND 39 29 2 14 
MIDDLE ATLANTIC 
EAST NORTH CENTRAL 


WEST NORTH CENTRAL 


SOUTH ATLANTIC 
EAST SOUTH CENTRAL 
WEST SOUTH CENTRAL 


MOUNTAIN 


PACIFIC 


"SOURCE: Bures 
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ABOUT 1 BILL 


of top-quality Circle wire and cable 
roll out of these huge plants every year! 


T TAKE facilities of 
two of the country’s largest building 
wire and cable plants to turn out this 
footaye every year 
tally, to circle 


the combined 


enough, inciden 
the earth eight times! 
It takes a small army of experienced 
engineers, operato1 technician 
thou of tons of copper, steel, 
zinc, lead, rubber and other protective 
materials ... and batteries of modern, 
high-speed machines to process it all 
It takes a highly organized sy 
of quality control with extensive 
ratory and t facilitic 


and 
and 


tem 
labo 
ting 


to insure 


PLANTS 
Moine 
Portian< 


d Hichowille, NV Sates 
, — 


RUBBER COVERED WIRES & CABLES « VAR 


ION FEET 


that « 


i a pe 


And to di 
footayve to the 
take a nationyw 
tocked warehs 
dependable, fr 


chi 


rely on Cirelk 


OFFICES & WAREHOUSES: A 
Angele re -” 
ADDITIONAL 


SALES OFFICES 


NISHED CAMBRIC CABLES + PLASTIC 


yood reas« 


SULATED CABLES « NE 


flattening unit 
150 # on ibs 


copper rod 


‘di d cal ly 


eason why Circle has ge 
argest producer 


record for fast 


own to 
of building 
friendly 


: service 
network of 22 warehouses 


supports 


WIRE & CABLE 


j 


Cerro de Pasco 
Corporation 


. ¥ 


JPRENE SHEATHED CABLES 





WHOLESALE PRICE INDEX 


Product (1947.49 100) June 1956 May 1956 





( opper Wire, bare 93 193.7 
Build ng Wire type ” 164 64.8 
Non-metallic Sheathed Cable 117 117.9 
Varnished Cambric Cable I 5 174.3 
Flexible Cord type SJ 150.4 


Lighting Panelboard, fuse type 19.2 119.2 
127.4 
158.5 
1643 
161.0 
133.2 
138.8 


157.9 


Lighting Panelboard, circuit breaker type 
Safety Switch, 2 pole, type A, 250-volts 


“> 
~y o— & 


Safety Switch, 3 pole, type C, 575 volts 
Air circuit breaker, 250 volts 


Power Panel, fuse type, 250 volts 


eno 


Power Pane! circuit breaker type 

Motor Control, a.c., 75-30 hp., 400-440 vo 
Motor Control, a.c., 25-30 hp., 220 volts 
Motor Control, a.c., 50 hp., 440 volts 
Motor Control, a.c., 75 hp., 440 volts 
Motor Control, du 110 he 239 vo 


Cartridge Fuse, 250 volts 


os 


8 


ofa f SO 
rn ON = 


Renewable 


s) 


Non-renewable Cartridge Fuse, 600 volt 


- 
oa © 


P| 1g Fuse, 125 volts, non-renewable 


= 
ow 


110-115 volts 
hp., 220-240 volts 
»lyphase, induction, 3 hp., open sleeve bearing 
Motor, 4 polyphase, induction, 3 hp., ball bearing 
Motor, a. polyphase, induction, 10 hp., open sleeve bearing 
Motor, a »lyphase, induction, 10 hp., ball bearing 
Motor, d« 5b he 


Fan, under 12 inches 
Fan propelier type 74.30 in. whee! diameter. direct « 


Drill, production line 

Drill, production line ; 
Saw, production line, 6-6 in 
Pliers. 6-ir long nose 


Lamp, 60-watt, 110, 115, 120 as 


Distribution Transformer, 15 kv 
Distribution Transformer, 45-50 
Dry Type Transformer 15 kva 


Dry Cell Battery, flashlight, type D 
Dry Cell Battery, portable radio B" pack 67 
Dry Cel! Battery, general purpose, No. 6 type | 


Voltmeter, portable type, 3'/)-6'/) inches, 0.-300 volts 
Ammeter, portable type, 4-6 nches 


Watt-meter. for instrument transformer. 100-150 


Toaster, automatic 


lron, under 4 pe inds 


Cooking range, standard 
Wash ng Machine, no 
Washing Machine 

lroner. table mode! 
lroner rtable w je 
Vacuum Cleaner fT: yht 
Vacuum Cleaner, tank 


Refrigerator, capacity 7.4-9 
Home Freezer Chest, 8 


Water Meater, 52 ga 


Radio, table mode! 

Radio, console model 
Radi portable model 
Television. table model 
Television, console me 


Radio-television- phon 
ated by minus sign 
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WIRE 


iT WITH 


Sectional or regular. Copper armored uniformly 
thick from end to end. Rigid steel core. 


‘ 


fwowy ] aap 


ENTRANCE ELBOWS SEC ENTRANCE HEADS 


) 


Eliminate use of makeshift plumbing fittings 
on mast type services for ranch homes. 


—_——— . 
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N a ' NO 
anaDeC 
Complete line for 
4" to 4” pipe. 

3 types cover all 
needs. Swinging top 
easy to install 


UL 


Built-in connector 

clamp. For EMT or 
rigid conduit. No 

threads or fittings 
needed! 


Designed to go with Fa 
Weaver ground rods 

for permanent grounding 

at low cost. 


Stock your shelves with sales — sell the 
complete WEAVER line! Write for catalog. 


Va) 


J.A. WEAVER 
( at iz. 
2110 HOWARD ST. 
ST. LOUIS 6, MO. 





Another reason why Blackhawk is today’s 


hottest equipment ln 


ELECTRIC POWER 
PIPE BENDER 


more than triples output 


Add the new Blackhawk S-132 Pipe Bender 
to the big plus values of the Blackhawk 
franchise It loaded with exclusives 

and it obsoletes all other bending equip 


ment for big volume sales 


Its famous motor-driven P-182 hydraulic 
pump eliminates hand- pumping turns 
out “production” bends three to six times 
faster. It's portable wrves all bending! 


90° bends in one set-up featherweight” 


| -1 hand- ted 
portability and Optik-Angle gauge are Peputer new 8-130 hand-cperate 


bender slashes bending costs 
unong the many sell-on-sight features of maken G00 


the S-152 Bender 


bends in one set-up 


And remember every time you sell one 
Blackhawk item ou open the door for 
male of this entire high-profit line of hy 
draulic tools for electrician contractors 


and maintenance men 


The man from Blackhawk 
wants fo see you 





He'll help you capitalize on the big sales 
promotional campaign thats making 
Blackhawk a key line for the nation's top New hydraulic knockout punches 
supply houses. Write to Blackhawk Mfg work anywhere, sel! everywhere Big 
Co., Dept maa Milwaukee 46, Wis line of kits for every type of customer 


BLACKHAWK 


WORLD'S LARGEST MANUFACTURER OF HYDRAULIC TOOLS 


94 


24 INDUSTRIES ... 


Continued from page 87 


of June were about four times the 
level of unfilled orders in June 1955. 
However, unfilled orders for freight 
cars are somewhat lower than at the 
beginning of the year 

8. Production of aircraft and parts has 
been fairly steady at a very high level 
in the first six months of 1956. Output 
is running 7 per cent higher than a 
year ago. But for the rest of the year 
aircraft production will only be inch- 
ing up, so total output for the year 
will probably average close to 5 per 
cent above a year ago 

9. Construction machinery manufac- 
turers are recording one of the best 
years on their books. Shipments of al 
most every type of construction equip- 
ment are registering substantial gains 
over a year ago. New orders for con- 
struction machinery are running about 
25 per cent ahead of orders for the 
first six months of 1955 and about 15 
per cent above the second half-year 
So the outlook for production and 
shipments for this industry is very 
bright for the balance of the year. 
10. Output and sales of farm ma- 
chinery manufacturers are currently at 
depressed rates. Output of agricultural 
machinery in the first half-year aver- 
aged 10 per cent under the relatively 
low rate of the first half of 1955. And 
still farm equipment inventories have 
built up. A large number of workers 
in this industry have been laid off in 
recent months because of the lack of 
demand for farm equipment. Recent 
gains in farm prices may be a har- 
binger of better times for the farmer 
But it now appears that farm ma 
chinery output and sales in 1956 will 
average about 20 per cent below 1955 
11. Office machinery manufacturers 
have booked 25 per cent more volume 
in the first half of 1956 than in the 
like period of 1955. New orders and 
shipments are expected to reach higher 
levels in the remainder of the year 
Thus 1956 will, without doubt, be the 
best year on record for office equip 
ment manutacturers 

12. Orders for instruments and con 
trols so far this year are running sub 
stantially above a year ago, Orders and 
shipments for the first six months of 
the year are running about one-third 
higher than in the January-June per- 
iod of 1955. Bigger capital expendi 
ture plans for the balance of this year 
with continued emphasis on modern 
ization and replacement of obsolescent 
plant and equipment, will only mean 
hetter business for the instrument and 
control industry in the months ahead 
13. Electrical machinery manufactur- 
ers are now booked solidly for the rest 
of the year and next. Production of 
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is 


right combination of devices... e 
a 











Now, a newly designed series of devices that « 
and installed right on the job with a minimum of 
of efficiency. Any combination of one, two « 

can be assembled quickly and easily. E: 

twist of the screw driver 


With the Leviton Interchangeable Line 
combination that is right for the job. Andt 


able with other devices of the same type f 


Devices fit standard boxes and wal] platé 
phenolic. Newly designed wall plates in me 
easily cleaned. Listed by Underwriters’ Lab 


LEVITON MANUFACTURING COMPANY 
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Select from this wide veriety of 
interchangeabie components 


tT HEE 
| - 


Singie pole, Double pole anvenience outiet 


}-way and 4 way switche 


@)  @» 


vv 





BROOKLYN 22, N 


Y 








Here’s a Duct Fan that fits standard size 
ducts like a glove and has graduated horse- 
powers for each size! V-Belt drive and motor 
are isolated from air stream away from any 
damaging vapors or contaminated air, Fan 
and motor are both ball-bearing mounted so 
that the unit can be installed in any position 
Fan blades are non-sparking, cast aluminum 
Pre-punched holes in angles at each end make 


for easy, tight installation 


GUARANTEED RATINGS 


Write, wire or call for 


Bulletin SDA-200 today 


FAN AND BLOWER DIVISION 


G > -" 
THE Serless. Electric COMPANY 


FANS . BLOWERS . MOTORS . ELECTRONIC EQUIPMENT 
1403 W. MARKET ST . WARREN, OHIO 


heavy apparatus has increased sharply 
Output is currently running about 8 
per cent higher than in the first half of 
1955, and new orders have held at a 
very high rat SO It appears that for 
the year as whole output will run 
about 10 per cent higher than in 1955 
resulting in the biggest year ever for 
the electrical machinery industry 

14. Electrical appliance production 
ran about the same in the first six 
months of 1956 as it did in the same 
months of 1955. Air conditioners, dish 
washer ind dryers are setting the 
pace. However entories of refriger 
ators and ranges are building up. Re- 
tail sales of applian es have been hold 
ing up a lot better than sales of autos, 
so a larger part of the consumer dur 
ible goods dollar appears to be going 
for appliances in 1956. New color 
combinations seem to have caught the 
public’s fancy. Throughout the year 
consumers will have more money in 
their pockets than ever before in our 
history. Disposable income—personal 
income after taxes——may reach an an 
nual rate of $285 billion by the end 


of the year compared with $279 billion 


now and $276 billion at the end of 


1955. So there 1 1 good chance that 


ippliance output and sales will con 


tinue at relatively high levels for the 
halance of 1956 if manufacturers and 
dealer carry out a hard sell” pro 
vyram 

15. Output of the radio and television 
industry is off substantially in the first 
six months of the year. This year, as 
expected, output of radios is holding 
up better than television production 
Radio output was 5 per cent under the 
first half of 1955, while TV production 
was about 15 per cent under the 1955 
record rate. A decline in auto radios 
has more than offset an increase in 
clock and portable radios And with 
color television just around the corner 
demand for black-and-white sets is 
definitely slowing down 

16. Petroleum refiners’ operations 
were 7 ver cent higher in the first half 
than in the comparable period of 1955 
High-level industrial production has 
resulted in a high consumption of in 
dustrial fuels. And colder weather 
than a year ago resulted in a more 
than normal increase in demand for 
home fuel oils. But the outlook for the 
remainder of the year is not as bright 
is the actual experience of the first 
half. Industrial production for the sec 
ond half-year will probably averag: 
close to the first half so industrial 
fuels may do no better than in the 
January-June period. The small num 
ber of housing starts in the first half 
year suggests fewer housing comple 
tions in the next six months than in 
any six-month period since 1953. And 
the number of new auto registrations 
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STRONGEST —high-strength copper a! 

MOST COMPACT —the srnuggest 

in tight spots. A cinch to tape. FASTEST 

smallest size with screwdriver, larger size 

SAVINGS— through KA-LUG'S ease of installat« greater 


electrical dependability ‘ pli as low initial cost 


new quality in a 


low-cost terminal... 


the NEW 
‘most-for-your-money 
connector 


type K 


SEND COUPON FOR FREE SAMPLE AND PRICE SHEET 
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BURNDY, Norwalk, Connect 


Rush a sample of the new Burndy Ka ig to me today 


NAME 
FIRM 


ADDRESS 


Have my Burndy repres 


fT ee ew www we ween ee 
Lew ewecceeeecoececcced 


Norwalk, Connect. « Toronto, Canada «+ Other Factories: New York, Calif., Toronto + Export: Philips Export Co 
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SWITCH BOXES 





OUTLET BOXES 








Get a bigger share of “BOX” business with the 
KEYSTONE QUALITY LINE 


You name it and Keystone has it! Square cornered, 
bevel cornered, and non-gangable switch boxes 


Octagon, square, and handy type outlet boxes. Plu 
bar hangers and bar-box combinations to meet every 
What more, every iter n the Keystone 
Line is loaded with time-saving, cost redu 
Knockout ind pri-out ure {¢ igned 
emoval. BX or Romex lamp 
preassembled ar sted is ¢ box for easier 

ing of wire oles yr clamp screws are ex 

! to eliminate cad Switch an 

Hoke ire ay ts for side or 
mounting to studs popular octagon 

or in combina 

if hangers 
ome wiring dé and wiring 
installation equipment, y f j yn Keystone 
for the items you need 1 i need them. A 
complete new catalog describes the entire Keystone 
Quality Line. Send for your free copy today! 


EYS TONE MANUFACTURING COMPANY 
23328 SHERWOOD AVENUE @ CENTER UNE (Detroit) MICHIGAN 


the Complete Line of Wiring Installation Equipment 
SOLD ONLY THROUGH RECOGNIZED ELECTRICAL DISTRIBUTORS 





maller than in 

line and crude 

the outlook for 
this industry latter part of the 
year does not pri 1s gains to match 
those of the fi f. All in all, out 
put of p oleum refiners in 1956 
should run about ‘5 per cent above 
last year 
i7. Paper output cont nued to follow 
the pattern of industrial production in 
the first six months of 1956. Paper out- 
put has been on a very high plateau 
for the past 11 months, as has indus 
trial output. In the first half of 1956 
paper production averaged about the 
same rate as in the last half of 1955 
So far this year, production has run 
ahead of output in the same period of 
1955 by close to 5 per cent. For the 
year as a whole this margin will prob 
ably narrow slightly 
18. Manufacturers of rubber products 
have cut output by 3 per cent, com 
pared with a year age Most of the de- 
cline has resulted from a substantial 
cut in original equipment for autos 
with new-car output in the first half of 
1956 totaling onl ; million units 
versus 4.3 million units in the first 
half of 1955. As auto production is ex 
pected to be off 30 per cent from last 
year's total output, tire production will 
be hit sharply. Rubber manufacturers 
are diversifying their product line as 
much as possible so that they will be in 
a better position to handle the ups and 
downs of the auto industry. But output 
of rubber goods in 1956 is now ex 
pected to average 5 per cent under the 
record production of last year 
19. Lumber output is running about 5 
per cent below a year ago The drop in 
the rate of housing starts from more 
than 1.4 million in the second quarter 
of 1955 to the current rate of about 
1.1 million has resulted in a substantial 
cutback in lumber production. And 
lumber inventories are probably above 
normal, too. The outlook for the in- 
dustry over the next six months is for 
a levelling off in production, even 
though housing starts (annual rate) 
may inch up in the summer months 
20. Output of construction materials 

cement, glass, brick and gypsum 

products in the first half-year ran 
about 12 percent ahead of the January 
June 1955 performance. This has oc 
curred while the physical volume of 
new construction activity actually de 
clined 4 per cent However, the de 
cline in new construction is due solely 
to a decline in new residential con 
construction has 
gained. Thus, lumber output 1s off be 


struction, while he: 


cause new residential building is off 
while output of other construction ma- 
is up because of the continued 
uptrend in the “do-it-yourself” type of 
Continued on page 10! 
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INSULPRENE 


OIL RESISTANT @ WATER RESISTANT @ IMPACT RESISTANT 


— Twist-lock 


Strongest, toughest, most wear-resistant 
Rubber Connector ever produced. 


car. no. 9966 


3 WIRE | 


i 


20 Amp. 250 Volts (AC or OC) 


10 Amp 600 Volts (AC only 


IT’S RUGGED! 


1. A tough fibre disc has been 
molded into the INSULPRENE \% 


from the face to insure positive 


| 
NY) hay 
La 
» 


polarity and anchor the blades 
securely 


wh 
) 


in position, thus 


venting accidental pull-out 


pre 


a) 
¥i 


= 


2. Blade slots in the disc, ac 


curately die-stamped, prevent 


incorrect insertion of blades 


even when extreme pressure is 


applied 


rubber Twist 

n exceptior 3. #8 screws with extra large 
heads simplify wiring and pro 
vide a secure connection 


shh 
mui 


ell Insulprene 


¢ 


Insulprene Twist- 


+} 
> re ar 
49, dit d 


WRITE FOR FOLDER 
Buy them from 


your nearest 
electrical wholesaler 


DEPT. D 


FACTORY WAREHOUSE LOCATIONS ASSURE 


State ond Bostwick Sts 


Bridgeport 2, Conr los A 


, 4 4 
ele 
g ‘ ,, 7] 


BRIDGEPORT, 


NATIONWIDE 


St ’ Nort ta Fe Ave 


4. Fibre retaining piece anchors 
terminal plates and seals off wir 


ing area from lint and dust 


5. Powerful Hubbell cord grips 
eliminate tension from the ter 


minals 


6. Extra rugged terminal plates 


of ‘« brass 


7. Double 


terminal 


wire lugs on each 


plate con 


effectively 
fine wire strands 


8. Will accommodate 


same 
caps 


Lock 


used with regular Twist- 


units 


Harvey HUDDEI|, inc 


CONNECTICUT 
STOCK AVAILABILITY 


Ave 





Briegel, the Original 


INDENTER TYPE 


FITTINGS 
FOR E.M.T. 
Concrete-tight 





ae o* 


Indenter Fittings are 2 
neater in appearance, 7 


easier and faster to use 


Installation is simple 
and less expensive. 
Two quick squeezes 
sets them forever. 
Try B-M Indenter 
Fittings and get more 


profits from each job. 


All B.M indenter 

Fittings ere UL Approved 

as concrete-tight and for general 
use (File Card £10863) Also comply 
With Federal Specifications W-F.406. 


Warehouse Stocks in 


- _ 

ma. 

eee 
‘ 


da 


Insulated 
Connector 


(OO 
C0. 


ILLINOIS 


Principal Oita: for Immediate Delivery! 
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CHUCKLE OF THE MONTH 





COMPRESSION 
¢ TYPE - 
FITTINGS 


FOR E.M.T. Rain-tight 


SSS 


‘ — 














BRIEGEL METHOD TOOL CO. 


GALVA + ILLINOIS 
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Corpus Christi 
Hardware Co. 
Corpus Christi, Texas 
Estab:ished 1906 


FEBRI 


“Adequate Wiring demands 
adequate entrance equipment” 


NEW-CLARK AMERICAN 
SERVICE ENTRANCE SWITCH 


* 100 Amp. Main Pullout 
witH ¢ 4 Branch Pullouts 
¢ 8 Plug Fuse Branch Circuits 


This five pullout service entrance switch is ideal for the modern 
all-electric home or the home with more-than-average appliance 
load. Here in one attractive unit are adequate facilities for pra 
lically every combination of range (including the separate range 
fop and built-in oven), water heater, drier, air-conditioner or other 
240 volt utilities, plus ample branch circuits for lighting and 120 volt 
appliances. Sub-feed lugs increase its utility and flexibility. Main 
pull-out disconnects all circuits. Plenty of knock-outs in top, bottom, 
sides and back, and extra generous wiring space make installations 
ist. Write for Bulletin PL 220-2. 


American 


Jhke CLARK CONTROLLER 


1146 East 152nd Street, Cleveland 10, Ohio 
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@ CRESCENT < 


INTERLOCKED ARMOR POWER CABLE 


Can Be Easily and Quickly Installed 
. . . Saving Both Time and Money 


Crescent Interlocked Armor Cable 
with ALUMINUM or GALVANIZED 
STEEL ARMOR provides a flexible 
metal-enclosed method of wiring 
for power. Speed and economy of 
installation are the principal advan- 
tages of these cables since they can 
be placed on easily hung racks or 
attached to building surfaces. Max- 





r 


INTERLOCKED ARMOR CABLE 
WITH IMPERVIOUS JACKET 
Three Conductor-VARNISHED CAMBRIC INSULATED-O-5000 Volts 


ANNEALED | 


COPPER 
CONDUCTOR 


The Varnished Cambric insulated con- 
ductors are thoroughly protected by the 
Impervious Sheath of tough thermoplastic 
which is highly resistant to moisture, alka 


VC COLORED 
TAPES 


JUTE 
FILLERS 








imum current carrying capacity is 
secured by the use of the varnished 
cambric insulation. For outdoor or 
damp location installation, it is fur- 
nished with SYNTHOL IMPERVIOUS 
SHEATH between the insulated con- 
ductors and armor, as illustrated 


below. 








SYNTHOL 
TAPE IMPERVIOUS 
SHEATH 


INTERLOCKING 
ARMOR 


lies, acids and oils. This cable shows at 
tractive savings when strung from mes 
senger cable or in troughs outdoors as 


between buildings 


WRITE FOR BULLETIN 


CRESCENT INSULATED WIRE & CABLE CO 
TRENTON 5, NEW JERSEY 
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It's easier: - 
with Heinemann Service Equipment 
-+-designed for the job 








The Hood Electric 
Company 
Youngstown, Ohio 
Established 1906 


LIKI N\ 





SAFELET has receptacle for 
power tools or appliances 
Built-in circuit breaker 
interrupts short circuits 

and dangerous overloads, 
prevents damage to Fall 

equipment that's ; ; vO f th m and -* 
plugged-in. For use in 
the home workshop, 
on the test bench or 
production line. 

Write for Bulletin 1010 











RECEPTACLE 

TYPE OUTDOOR 
SERVICE UNIT is 

a portable, protected 
power outlet 

for temporary plug-in 
service. Easily moved 
from job to job. Write 
for Bulletin 2016. 





House-Hasson ay 
Hardware Company 


INDOOR SERVICE : Knoxville, Tennessee 
CENTER replaces 7 Established 1906 
old-fashioned fuse ‘i 
boxes, combines either FIVI 
two, four or eight } 1 House-H 
circuit breakers in 
a handsomely styled 
unit for mounting 
anywhere in the home 
or commercial property. 
In office building 
installation shown, each 
office has its own 
Service Center so that 
power interruptions 
are isolated. Heinemann 
circuit breakers 
assure immediate, 
simple restoration of 
service. Write for 


Bulletin 1002 HEINEMANN ELECTRIC COMPANY 
122 Pium Street 
Trenton 2, New Jersey 


peveti’ Sree 





: " 








Wi! 
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Ae oe 
nfo as Past 


reaching for... | the Best ELECTRICAL TAPE... 


ACCURATE TAPE 


FRICTION, RUBBER SPLICING. ACCURATE MANUFACTURING COMPANY 
and PLASTIC TAPES Gartieid, New Jersey 


EXCLUSIVE MANUFACTURER OF 








tHE BIG Luc 


OF INDUSTRY 


For Superior Quality 
/ Check these features 


Pure copper, 100% conductivity MODEL LO 


Wide wire range—re-usable 

U/L-CSA Approved 

Compact—rugged 

Advanced designing 

Sound engineering 

Speedy installation 

Cool operation—takes overload 
| No special tools needed 


| All screws wax-treated for better clamping 


ALL THESE FEATURES AT LOW COST 


Your V Test Will Prove ILSCO 
Superiority Over Cast Or Any Other Type lugs 


TERMINAL BLOCKS 


WRITE FOR CATALOG #50 AND SAMPLES 


ILSCO CORPORATION 


5746 MARIEMONT AVE. CINCINNATI 27, OHIO 





same, 34 salesmen now cover it. They 
now sell hardware and implements 
appliances, electrical and plumbing 
supplies, sporting goods and floor 
coverings 

The present officers, in addition to 
Board Chairman ( S. Hasson, are 
Jack W. Hasson, president; M. R 
(allow x vice pre ident; James 
K. Hasson, vice president and sales 
manager: J Woolridge and J. ¢ 
Peoples, vice presidents; C. ¢ Min 
nich, secretary; and H. W. Webster 


treasul 


The Moock Electric Supply 
Co. 

Canton, Ohio 

Established 1906 


THE GROWTH of Moock Electric 
Supply Co., if measured by expansion 
through branches, has been fairly con 
sistent. Now SO years old, the Canton 
Ohio firm has opened three branches 
Youngstown (1919), Akron (1929) 
and Mansfield (1954) 

From these four plants, Moock 
covers 20 counties in northeastern 
Ohio. Handling supplies, apparatus 
and appliances, the firm has 28 sales 
men on the road. Total floor space in 
all plants: 135,000 sq ft 

H. M. Moock is president and F. M 
Rainey is vice president and sales 


manage! 


The Northern Engineering 
& Supply Co., Ltd. 

Ft. William, Ontario, Can- 
ada 

Established 1906 


IN 1906, when Ft. William was one 
third its present size, four men banded 
together to form an engineering firm 
Their small foundry and varied abili 
ties led them to announce that the 
were ready for anything 

Today, 50 years later The North 
ern Engineering & Supply Co., Ltd 
or Nesc is it is known still stands 
by its motto. It's on cali 24 hours a 
day for everything from turning a 
bolt to refitting a sl 

Ihe firm, in ditio to a wide 
range {f manutacturing, functions as 
a sheet metal contractor, stock jobber 
and wholesaler of electrical, plumbing 
and heating supplies and equipment 
Its staff of over 200 persons includes 
an engineering department 

Nesco’s electrical department alone 
takes up over 11,000 sq ft. The firm 
also operates a brancl n Geraldton 
Ont., and has four outside electrical 
supplies salesmen 

Nesco was formed by W. J. Ross 
and three associates. J. M. Paton Sr 
succeeded as president in 1908 and 
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| FITTING WORDS TO REMEMBER... 





KILLARK FF / ELECTROL 


offer j you constant 
UNIFORMITY & PRECISION 


“Precision” and “uniformity” are no sometime-features in Killark Electrolets . . . but 
rather fitting-after-fitting characteristics that have become a proud and vital part of all 


Killark production. 


What does this unvarying quality mean to you? It means that any Killark fitting 
is completely interchangeable with another of its type on any job; it means close-fitting 
covers, conduit pipes, plugs and other accessories; and it means accurate threads that 
won't strip or bind on the job. Add it all up and it means a faster, neater job with conse- 


quential savings in time, labor and materials. 


Vandeventer and Easton Aves. St. Louis 13, Missouri 


69 Mills St. NW 
SALES OFFICES and Pye cadinnd« 
WAREHOUSE STOCKS 1528 West Adoms 


103! Meteo Or 





SALES OFFICES Re Ref aad 


Soles Offices ond Worehous 














PLUS mer n hanging and fastening _ John S. Regal 
VALUE devices. Saves you paper work ~\ & Son, Inc. 

can 4ave ou on freight \ - 

; ae Cambridge, Mass. 


T 


»-Flight Quolit he n . beet In monu- 

PLUS Tos ynt Quality ire ewest and b i Established 1906 
VALUE facturing ethods and quality « yntrol give y« 

! FROM LAMPLIGHTER 


less products your customers like to us 
PLUS Strong Colorful Cartons with con plete easy 
VALUE reading content identification 
Customer Demand stimulated 
PLUS with abundant promotion that 
VALUE includes advertisements like 


thie 


Just one Sterling Electric Company 


eae ob ye Minneapolis, Minnesota 
abies: Established 1906 
[HE GENERA 


For a line 
on the full 
line write 

for catalog. 


THE PAINE COMPANY, 3 Westgate Road, Addison, Illinois WCCO 
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Now you can give off-the-shelf service, because... 


G-E KITS PERMIT 
6 STARTER MODIFICATIONS 
...IN YOUR OWN SHOP 


1. FUSE CLIPS 


GI 


2. AUXILIARY INTERLOCKS 


4. SELECTOR SWITCH 


ON, OFF 
3. PUSH BUTTON 


HERE'S WHY YOU BENEFIT FROM GENERAL ELECTRIC KITS 


I ‘ ¥ ficnt kit thet e kit ‘ ; f 


5. STRONGBOX COlL « 


rt 
i 


Advertising and Sales Promotion Section A733-15 
General Electric Company 
Bloomington, Illinois 


Please send me a free copy of MODIFICATION KITS FOR MAGNETIC STARTERS GEA.6481 


Name 
z Company 
S Address 
_— City 


“e 


cmemen eo | GENERAL QB ELECTRIC 





M&W Entrance Mast Kits include 


« e 
combination 
roof plate 
ry B. C. Watts & Company 
and flashing Denver, Colorado 


Establish € d | 906 


eee eee ee e= 


BENJAMIN ¢ 


ONE-PIECE Fitting assures ‘™ 
faster, better installations = 


This new-improved plate vhich 
upports pipe at highest point above 
flashing, reduces lever action and per 
mits greater strain load without bend 
ing mast. Withstands up to 2500 |b 
pull in actual tests 


Cut service installation time with 
M&W new improved mast kit 
fittings. The combination, one-piece 
cast roof plate and flashing com 
pletely eliminates separate collar and 
flashing operations. Lag-screw to roof 
and a weathertight compound seal 
are the only steps needed to complete 
an easy installation that adds extra 


rigidity and time avings. 


And you save even more with 
the new M&W Combination Service 
Entrance Head and Slip-fitter. In 
' Just slip the fitting 
onto the unthreaded conduit. Tighten 
the set-screw That's all' No thread 
cutting; no separate parts to juggle 





stalls in second 


Shortage Feared 
In Housewares 


What's more, you make a simple, 
neat, dependable one-piece installa 


tion—all in a jiffy 


Start saving now use MAW Mast 
Kits for every entrance installation 
All fittings are available as separate 
fittings or in kit form, for 2” or 2! 

conduit and pipe ring or strap and 


lag screw installation 


Write today for details and latest catalog - go 
showing the complete line of M&W Fittings. with th nie me ndustrv pre or 
h the strike 

ind attempt 

‘ } I 


0) Ulid 


The M. & W. ELECTRIC MFG. CO., Inc. 


EAST PALESTINE, OHIO 


6 and 
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en Porcelain Products introduces 


New Appointments 


Rome, N. Y Rome Cable Corp 


has announced several new appoint 
ments ta Fi ( 
Dwight H. Thayer has been ap 
{ aE 


pointed sales manager. He began his 


wire and cable career in 1925 and 

was employed by Rome as advertising ) U T [ E T i 0 X t 6 
manager in 1945. Mr. Thayer is a 

member and director of the National eee 


Industrial Advertising Association 
of Fiber Glass Reinforced Plastic 


D. H. Thayer J. R. Woods 


John R. Woods, formerly Pitts 
burgh sales representative for the com 
pany also has been appointed sales 
manager. Since 1950, he has been 
affiliated with the company district 
sales offices in Michigan New York v Convenient to use 
City and Pittsburgh 

The following appointments also 
were announced: Frederick Marks 
treaurer, and Richard G. Poole, a 
sistant to executive vice president 


Two Manufacturers 
Merge Facilities 


LOS ANGELES, CALII Ih The newest product offered to the electrical 
Marvin Electric Manufacturing Co industry Porcelain Product FRPP" outlet 
and Progress Manufacturing Co. have boxes provide the EXTRAS not found 
merged their manufacturing and man in any other type. Molded of fiber glass 
agement facilities reinforced polyester, with standard round 
It was announced no management knock-out holes and non-metalic clamps (if 


or poli y changes are anticipated The desired it combines the stre ngth and 
Marvin company, however, will be a ; ;' 
lasting qualities Oo! steel with the 
wholly owned subsidiary of the Prog 


desirable electrical properties of plasti 
ress Manufacturting Co . pro} . w pia 


Porcelain Products "“FRP" outlet boxe 


are ideal for repl cement or new construction 


G.E. Announces 
Electronics Changes 
New York N y A reorganiza 


tion of its electronics businesses into 


especially where moisture or corrosive 
atmosphere is present. Contact your 
electrical wholesaler or write direct for 
further information and catalog 
three separate divisions has been an 
nounced by the General Electric C« 

C. W. LaPierre, executive vice pre WHEREVER MOISTURE OR CORROSIVE 
ident of the company’s electron ATMOSPHERE |S PRESENT 
atomic and defense systems group said re +! 
the change was made as a result of Ee ‘mm e de ry 
rapid expansion and future growth . ge 
prospe ts 

The new divisions are the Industrial ; ELECTRICAL PORCELAIN INCH 1894 
Flectronics division, headed by Hare ld 
A. Strickland, Jr Electronic Com 
ponents division, headed by L. Berkley 


Davis, and Defense Electronics divi FINDLAY HIO 
sion, headed by George L. Haller ha ° 
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Rectifier Price 
Reduced By G.E. 


SYRACUSI N. } I} Cs 


better profits, faster with 


well-known GREENLEE timesavers 


for electricians 


Oliver Corp. Sells 
Pole Line Division 
PITTSBURGH, PA 


ind St ‘ . 


new lightweight 
hydraulic pipe and conduit bender 





Ma 

Cullinane Named 
Layton President 
MILWAUKEE, WIS 


HAND BENDERS CABLE PULLER Cull 


FOR TUBING 


BORING TOOLS 
Housepower Program 


Gets L.I. Support 


MINEOLA, N. Y¥ I he 


s+H56o000- 


=> — —- =» —-® -B&-> 
. 


I 


™ 


KNOCKOUT PUNCHES AND —_ 
HYDRAULIC PUNCH DRIVER a. 





GREENLEE TOOL CO., 1848 COLUMBIA AVENUE, ROCKFORD, ILL. 
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French to Harness 
Tides for Power 
NEW YORK NY 


Conforms to the standards 
of the Electrical Service: 
Connector Institute 


DOSSON “F”’ 
SPLIT BOLT 
CONNECTOR 


Fabricated from high strength alloys (better than 
average steels), the Dosson “F”’ is cold-formed for 
uniform quality. Maximum contact pressure is 
prion. assured by a high translation of tightening 
poo oy 7 torque. Full length pressure bars with rounded 
edges prevent load concentration and crushing 
of conductor. Built to withstand high overload, 
vibration. Highly corrosion 
resistant 


by} 


Philadelphia Utility 
Announces Election Mail coupon for FREE ow 


PHILADELPHIA, PA Dosson ‘‘¥F’’ Connector 
on of Milton I. All ' 


nnectot plus catalog 


a “F” Split Bolt Co 


Field Engineer 
In “Who's Who” 


CHICAGO, ILI K 


2 
158 Dur Toror 


DOSSERT MFG. CORP. 


Thane oF P ooklyn 22 
THenEiea 249 Huron 8t., Brooklyn 22, N. Y. 
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Representatives 


cover the nation promoting 
sales for you. ..... 





WAGNER 
EMT FITTINGS 


e COMPRESSION 


SET SCREW e BM INDENTER 


a 


Our representatives are strategically located 








throughout the country. They are experienced 
in the application of fittings, and are out doing 
a selling job for you all along the industrial 


front. 


This direct contact is most effective in estab- 
lishing the Wagner name and carton. Such promotion 
helps keep your Wagner shelf stock moving and paying 
good profit. 


Wagner representatives are available to you on any 


problem concerning the application of fittings. 


WAGNER MALLEABLE PRODUCTS CO. 


General Sales Office 222 W Adams St Chicag 6 


Foundry and Plant Oeccatur 60, Ii! 


Fall LBE Push Stresses 
Appliances, Lighting 


NEW YORK N Y Live Better 
Electricall fall promotion campaign 
nd home light 


LBE will be 
rly Septem 
ing supple 
tation book 
includes 
showing 


push 


yr. % in 
xture Month 
the other's 


ertusing in 
OUr shelter 
book to 
Beautiful’s 
The 





ROBERT W. MINETT, JR., | 


ted ¢ ’ 





Hanna Awarded 
Lamme Medal 


SAN FRANCISCO, CALII The 
Benjamin Garvet mme medal, one 
top honors for meri 

ement in electrical engi 

neering, has been presented to Dr 
Clinton R. Hanna 
The pi tion was made to the 

‘ te d the Westinghouse 
ies, Pittsburgh, Pa., 
mecting of the 
trical Engi 


the 1955 
tal calcula 
the field of 
cularly for 
gn of volt 
rolling mull 


lizers.”” 
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Thomas & Betts 
Opens New Building 
LOS ANGELES, CALII A new 


ind large! building which will serve as 
ts Pacific division headquarters was 
opened ently by the Thomas & 


{f electrical 


Betts Ce manufacturers 0 
fitting 

The building which will serve as 
both a warehouse and sales headquar 
ters, 1s the company’s third expansion 


n the area during the past 15 years 


Electrical Leagues 
To Hold Meeting 
DETROIT, MiCH Thi 


nual conference of the Inter 
of Electrical Leagues 
ver 3-6 here 
speaker 
president of 
il Supply Co., St. Louts 
marty director Of training 
Westinghouse Electrical Co 
Vennard, vic president 
Electric Institut 


Sessions Appoints 
Marketing Assistant 


FORESTVILLE CONN.—Harlan 
l Re rott Ir has been ippointed 
is tant to the marketing manager 
the Sessions Clock Co it has bee 
announced 
He formerly was field sales man 
f Sessions Industrial Products 
yn. Mr. Reycroft joined Sessior 
manager Industrial Movement 
Division in 1952 


Morley Brothers Open 
Royal Oak Branch 


SAGINAW, MICH Morley Brot 
i vhol ile hardware and electrical 
uppl distributor recently om 

cd ox upancy of their n 

Detroit branch wareho 
ind display building 
1 new branch 1s located on 

‘ tract in Royal Oak, 14 miles ne 
of Detroit. The building ts located 

to permit expansion in any direc 
tion, whether it be an additional office 
displ or warehouse requirements 
The railroad siding is double tracked 
As many as 12 car an be held at on 
time for direct unloading on one sick 
of the 132,000-sq ft warehouse. On the 
opposite de, the shipping dock will 

ommodate 9 trucks at one time 

[he office and display area occupies 

1O0-sq ft a is completely air con 

d n thi 


omplet 
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FLAT TWIN 
PARALLEL 


RONG? 


ELECTRICAL WIRE & CABLE 


BRONCO 


To: Western Insulated Wire Co 
Los Angeles 58, California 


Please send me your free brochyu 
ing Bronco 66 Certified 

NAME 

COMPANY NAME 


ADDRESS 





MARSHALL N. WATERMAN 


Six Cities Join 
Lighting Program 


NEW YORK, SN Y 


. ° ACT Cabl Tested, 
This Colorful Bird feud teseetdlite 
SPRINGFIELD, MASS 


thinks insulation absurd! fist ti 


piast 


But electrical contractors and equipment manufacturers 
realize that proper insulation “is not for the birds” 
and look to Chase to supply tapes with the many out 
standing features found throughout their entire line 
high dielectric and tensile strength lasting tack 
non-raveling and easy handling. Write for catalog 
Chase & Sons, Inc., Randolph, Mass 


CHASE TAPES 


Friction — Plastic — Rubber —Neoprene 
GUARANTEED FOOTAGE IN EVERY ROLL 
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NEMA Announces 
Farm Wiring Book 


NEW YORK. N,. Y A new hook 
Specifications for Farmstead Wiring 
has been released by the Farm Wiring 
Subcommittee of the National Elec 
trical Manufacturers Association 

Ihe book provides requirements for 
methods of farm wiring installations 
ind details types ol materials t 
used. It includes specifications 

ipacity, selection of w 
rounding propel 
ch rcuits i guick 
vice entrance equipment 
sions for typical and practi 
farm wiring installation contract 

Ihe book was developed in accord 
ince with recommendations set torth 
in the National Electrical Code and 
tri Farm id Wirine Handbook 


Dockendorf Transferred 
ST. PAUL, MINN Jerome Dock 
endort, tormerly of the Westinghouse 
Electric Supply Co., Fargo, N.D 
has been appointed il manager of 
the onsumer product division of 


WESC O her 


Companies Merge 
BROOKLYN, N. Y The Ger 
Switch ¢ ory ha heen merged 
Norbute Corp { Wil recently 
nounced, Both companies will contin 


ue to Operate indepe ndentl 


CALENDAR OF EVENTS 





Canadian Electrical Distributors Assn. 
Fall Meeting 
Bantl Springs Hot 
Bantl, Alberta 
\« ptember 
Meeting 


National Electrical Contractors Assn. 
SSth Anniversary Conventior vith 
the Second National Elects 
Exposition 
Sheraton-Palace Hotel 
San Francisco, Cali 
Sept mber 


Meetings speakers 


e hoot 


Missouri River Club 
Annual Meeting 
Excelsior Springs Hot 


National Association of Electrical 
Distributors 

Pacific Zon 

Westward-Ho H 

Phoenix, Ariz 
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° You 


SELECTIVE DISTRIBUTION—I urnas 


its Daseributor 


QUALITY PRODUCT 


FURNAS FIRSTS 


; ri y¢ 


BATAVIA ILLINOIS 


S etre tiemw tative 











) New Stonco 

_ No. 6400 Superspot 

, gives 121,500 CP 
for only 500 watts 


and adapts easily for 
all outdoor lighting jobs 


The most power iled beam lamp ever the Stonco 6400 gives you more light 
designed for commercial service is the where you need it most, for less money 
bright power heart w Stonco 6400 

Precision-designed for efficiency, and pre 


indiepower |} 
cision-built for long trouble-free service 


Superspot. Over 


ed into a long 
the 6400 is extra-heavy-duty cast alumi 


num, with big internal and external ribs to 
thletic field olf driving provide greater surface for rapid heat dis 
ipation. Simple installation, no mainte 
and the lamp stays bright for life 


(0) watt 


t terminal 
ist a few of the place A I nance 


Look at these special features 


Raintight: For al! 
Double the Lamp Life: Rated 2,000 hou twi 
Pre-Aiming Quadrants: both vertical and horizontal! for easy pre-positioning 


Locked-in Focus: Interlocking teeth anchor the unit firmly in position as set regard 
le of vibration, pole sway or shock 


ealed beam reflector stays mirror bright 


eather use in any position 


e that of ordinary lamps 


Maintenance Free: Never needs cleaning 


A full line of models 
for any outdoor installation 














STONCO 
SPORTSLIGHTER 


STONCO 
PORTABLE 6400 
Omly 1) pounds light, but A new way to have top 
with big lighting capaci professional athletic field 
right in your hand. Idea lighting well within a 








for all field work fire ight budget. Write for 
department emergency full details CLUSTER 
MOUNTING 


ws 














crews , : = 
cars 


} 

} i 
<> ° 

' 


tformation 


+ J fer oulAae’ ag bling Ys Sones 


SHOE 


' 
i 
= | 
<2 4 ELECTRIC PRODUCTS CO 
‘ 
r 


PEMBANT POLE TOP | Keniiwerth, Mew Jersey 
MOUNTING | og) 


JUNCTION BOX WALL 
MOUNTING 


r 
' 
' 
' 
' 
' 
' 
' 
' 
' 
' 
' 











septemhe 
Meeting 


International Association of Electrical 
Leagues 

Zist Ant 

Sherat 

Detroit 

October 

Meeting 


Rocky Mountain Electrical League 
rd Annual | ntio 


New Jersey Council of 
Electrical Leagues 
Oth Cor 
Amt 
Atlant 
Octobe 
Meetir 


Lake Michigan Club 
French Lick Sprit 
French Lick, I 
Octohe {) 
Speake 


National Electrical Manufacturers 


Assn. 
sULn 


° ELBOWS Large Radius, 


Standard Radius, EMT 


PIPE NIPPLES 
COUPLINGS 
RUNNING THREAD PIPE 
WALL PLATES * GOOSENECKS 


Write for Catalog 
\ IPPLE | id 
ny 7") ed = - 


1455 Spring Gorden Ave. PITTSEURGH sed 
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Atlantic City, N. J 
November 12-16 


— The One Pipe Wrench that 


Electrical Industry-Conference Show 


Electric Institute of Washington 
rag out-performs 
Washington, D. ¢ 

and out-sells 


February 12-14, 195 
eng all others eee 


4 All states—Independence Day 
13 Tennessee—Nathan Bedford Fo 

rest Day. (Banks remain open 
24 Utah Pioneer Day 


AUGUSI ‘ ; 
1 Colorado —Colorado Day Conittie Heavy-Duty 


14 Arkansas, Rhode Island World 


War Il Victory Day Optional! 
for banks to remain closed in 
Arkansas 

16 Vermont Battle of Bennington 


Day 
30 Louisiana—Huey P. Long’s Birth 
day 


Exhibits, conferences 


LEGAL HOLIDAYS 





SEPTEMBER ee ee ee 
3 All states—Labor Day 
4 Nevada—Primary Day 
10 Maine Election Day 
11 Wisconsin—Primary Day 
12 Maryland—-Defenders’ Day Grips conduit instantly, no slip 


that most electricians swear by it 
It’s extra strong and safe— sure jaw 
action aided by new patented 


hookjaw suspension 


OCTOBER no lock. Rugged comfort-grip 
1 Missouri Election Day |-beam handle handy conduit 
10 Oklahoma—Historical Day 
12 States Vary—Columbus Da nut. Every wrench factory 
31 Nevada Nevada Day tested, 6" to 60 By far 
the most popular fastest 


cale and easy-spin adjusting 


NOVEMBER 

6 All states—Election Day 

11 All states Veterans Day (Op 
tional for banks to remain close 


elling pipe wrench for 
really big profitable 

turnover, stock and sell 
Ritaorm. Order today' 


in ¢ olorado.) 
22 All states Phanksgiving Day 
DECEMBER 
25 All states—Christmas Day 





Sources Manufacturers ‘Trust 
Co New York, N y Dome 
Distribution Dept., Chamber of 
Commerce of the United Stat 
Washington, D. ¢ 














PEOPLE IN THE NEWS 





Gregory W. Elcock has been named 
regional manager for consumer prod 
ucts in the tri-state area for Motorola, 
Inc., Chicago, Ill 


William O. Hoverman is manager 
of sales for the semiconductor prod 
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General Elec- 
tric Co., 5S j NY. Prior to hi 





SMALLEST in SIZE 
BIGGEST in FEATURES 


west 










Wiser, Jr 
med pr | } istern re 
ion ma { the Pittsburgh 
Standard Conduit Co., Pittsburgh, Pa 
Ih py tment A nnou - o 


Robert G. Mel 


Forwood ( 

































George J. Schwartz | ler 

I | ‘ the Doelcam 
Minne apolis- Meee ywell 

Re gulator Co., Bost Ma M 


SCT 


| 





L. Berkley Davis | 


ished 





General Electric Co., Owen 
I 





Donald FE. 
Brush Electronics Company's equip 


Pierce 


ment 


Con 





CATALOG NO. @! 






ATALOG No Qs 
5.) 











Miss Victoria Louko 

_——— , —— j 
ee i 

ee 





15 AMPERE — 120 VOLT AC ONLY 
LISTED AS STANDARD BY UNDERWRITERS’ LABORATORIES 


Millions of Steel 


| @®> sere JIFFY CLIPS 
J / / e tte Y ’ SWITCHES Serving the a Industry 


SCREW OR SCREWLESS TERMINALS 
) 


‘ 
' 
} 








Pp y 
MINERALLAC 
ARR( HANGERS, CLIPS, 

? ) a STRAPS, BUSHINGS 

W HART a Expert design, choice 


and 0 nly 







Ce materials ond con- 
an Sell Juni or Oy tip Qs trolled manufacture 
C QOWite h ec have built ‘top-service 














CA rheaeis ON aad lengest life” inte 


T allec Electrical Spe- 
CONTRACTORS FOR TrEMAND BY Galt. Thats why the sl 
‘preters Miner- 
THESE SWiTCHEs Gur dscebodeatets 
Wore banging pipe, conduit, BX cable, etc. 







Veet ? tvep-~ 


Send for new literoture and prices 


MINERALLAC ELECTRIC COMPANY 





Wiring Device Division 15 Worth Peoria Street —Chicoge 7, IMinols 
THE ARROW-HART & HEGEMAN ELECTRIC CO 

103 Hawthorn Street, Harttord 6, Connecticut 

Offices, Sales Engineers and Warehouses in Principal Cities 


f 
CLuatily 


Borg-Warner Corp.., | 


Frank M. Ogden 


" ) t\ the 
lanage f the Westinghouse Lamp 
Division, Bloomfield, “J 1} 
incement was made by Cl | 
I 
W. bk. Wilson, | lent of Ac 
Electric Corp., Cul fe 
nced the appointment of Ken Bur 
ton t I ! 


James J. Lowe 


encral ile mat t il Peters 
Manufacturing Co., \W M 
Robert F. Quinn 
manager of the Philip Carey Manu 
facturing Co., C1 ui, OF P 
t the ppo in nt AY | {) 
nt n 
nal Gypsum C« Butt NY 
Harley T. Litteral | 
trict manager for the Hott 
Hoffman Electronics Corp., 
Li Angeles, Calif 


OBITUARIES 








ee ONLY WINCO GIVES YOU 





j K b 
Put itor N . 
st ALL THESE ADVANTAGES 
we "*, 
farery * SAFE 
'° ef r 
w” "~, 
dabevy * SIMPLE TO INSTALI 
‘ wet No ur Jerground tank 
a _ "> No hole to d ] 
114 &* EASILY PORTABLE 
nai Spec ly Shift d y 
* re, 
darevy * ECC N IM C Al 
| * <e Le ma ite ’ t 
POWERCRAFT rath, ren 
| ‘ pA * EASILY AVAILABLE FUEL 


STOCKS FOR IMMEDIATE | ‘Owe 


SHIPMENT 
WINCHARGER CORPORATION 
PRIMARY BUS SUPPORTS wm INC 


ustria and Utilitie 
‘ is t 


- 

e racy of these Bus Suppe ‘ CH 
g service conditions. Available f i , 3 COUPON , id city lowa 
) ervice flat or pipe mounting. Conf 
t NEMA tandard POWERCRAFT invite you | 

4 e nm any ef B ypport requireme | ° Please 

ther POWERCRAFT Product j a AEETY P 
Jutdoor D ecting Swit Bus Clam Powe 

ector Pipe Frame Fittings f 1%, P 
Pipe, and Clamp Insulator Support NAME 
Send for new talog | 
PowercrAFl  “” 
ct ray 


CORPORATION 








2215 De Kalb St Phone | . 
St. Louis 4, Mo Prospect 6-4532 WINCHARGER meh Seek F Bales. | 
Since 1932 sioux CITY, |1OWA 
\ . :  , Subssciery of the Zenith Redio Corporation 
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9 after iffer ng heart attack He 


Mr. Krieger w yublisher 35 years 
of Lighting rade paper for the 
lighting n imy ndaustry He also 
published n annual italogue and 
Directory of t | ting and Lamp 


Indust: 


Kenneth Krause 

Kenneth Krause nanager of the elec 
trical departmer yuthern Minnesota 
Supply Ce Mankat passed away 
following a | t att on June 10th 
Mr. Kr é ; was vacationing in 
i fatal attack 
n to Mankato 
s held at the 

and Paul 
en Mr. Krause’s 
th year wit Southern Minnesota 
Supply fir incidentally 
Surviving hin iJ vil Krause, a 
married daughter, \ Ann, and a 


ten 


Frank A. Poor 
Frank A. Pos founder and vice 
hairman of Syl nia Electric Prod 
ucts, In died 18 at Wolfeboro, 
N.H 

Mi Po | ne vhost Careel 
panne me thal l4if a century in 
the electrical-electroni industry 
formed ivan first predecessor 


ompany in Middleton, Mass., in 1901 





FOR 
TER 
FIVE WAYS BET | MODERN 


ELECTRICAL RIGID CONDUIT, made by 
Aicoa, is better in five important ways... QUALITY 


rig A ITT Be aye FITTINGS 
f attack, wninased ar Specify 





Your Guide to the Best 


«| ene in Aluminum Value 
aL.cor * wiGlO 4 y . 
ae | out CO lp )THE ALCOA HOUR 3 | TLANTIC # ONDUIT /: ITTINGS 
: ; lay aitinms . nin COMPANY 
OSTON MASSACHUS 
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thi representatt 


SALES REPRESENTATIVES 
Tomic Sales and Engineering Co., 6; S from 
Detroit, Mict has announced the ay @¢e @ 


onover Associates, 1737 Chest 
t., Philadelphia, will represent the 
pany in eastern Pennsylvania The finest bells are engi- 
. and Delawar neered and manufac- 
Fores. | tured by WHEELOCK. 
. & Co. 407 Indoor and outdoor smallest 
M i types are available 
ind tert in sizes from the 
new 2'/2° midget 
a-c contactless 
idm ninimmane. 4 whee vibrating bell to 
& Melchior, 749 Bryant St ' the large 20° 
Francisco, as their agent for norther model—[2 2", 3”, 
-aaroree 4”,6",8",10", 20°}. 
Write for Catalog 5A-5 


Berns 


Dominion Electric Corp., Mansfield 
Onio, ha innounced the ippointment 
& Co., Memphis, Tenn 


originators of 
The Miller Co., Meriden, Conn, has LAE Underdome bell tHhcb, ea 
nour ypointment of th LOC “O/L CIi 


asthe ! 
person Co f ran ————— — 
ein’ cal ai “a SOLD THROUGH neneinnh ewer oo 
ELECTRICAL WHOLESALERS 


0 hd, O Ze fh 


For Electrically SAFE Homes 
Specify... 


NE-SHEK KNOX 


OUTLETS WIREHOLDERS 


Specify 





AN, 











\ 


* FOR DOLLAR VALUE * FOR QUALITY 
* FOR SERVICE * FOR SAFETY 


+ 


All Metal Parts Longer 
Hot-Dip Pulley Action 
Galvanized Wire-Hole 


? 


Extra-Sharp Metal in Tension 
Screw Porcelain in 
Thread Compression 
No. 5009 
ONE-PIECE REINFORCED WIREHOLDER 


PATENTED SELF-CLOSING CAP , You'll find every product is mode of fine que 


ey A gaa , BURNS ty materials plus precision engineering ond 33 yeors 


SESEAN 


€ 





AN 


, of manufacturing skill and “know-how ae combina 
NO -SHOK protects children against tragic *% tien thet ossures you of a fine product, durable, safe 
electrical accidents by outomotically pre ond easily installed For best results, specify KNOW 
venting insertion of hairpins, wires, of oot 
oth etal object 

other metal objects Write for free Illustrated Catalog 

Install NO-SHOK — an extra selling fea- y 

ture for safety-conscious home buyers! 


Write for Details ond Prices Tedey! KNOX PORCELAIN CORPORATION 


BELL ewe KNOXVILLE 1. TENNESSEE 


NS 


1844 West Zict 


nate 6 VM MM 
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(TJNIVERSAL 


PIPE THREAD 
BUSHINGS 

















*Conduit nut size 


7 UNIVERSAL 


CLAY PRODUCTS CO. 


1549 EAST FIRST ST. 
SANDUSKY, OHIO 


Klectric Co., Warren 


ea the 


Ihe Peerless 
Ohio, has announ 
of the Paller Engineering Co 
poly Ind is factory 
n Indiana for the npany Fan nal 
Blower divi 


appointment 
Inds in 


representa 


A 


Globe Lighting Products, Inc., N« 
York, N.Y ha innounced the 
pomtment Oot tw 

Donald Jacobsen 


innatt. Columbu 


Indianapol 


ASSOCIATION NEWS 


NEWARK, NJ About 360 mem 
bers and guests of the Essex County 
Eiectrical League attended the annua 
Spring 
(‘lub West Orange NJ ( ontest 


headed b 


outing June 1Y the OCk 
provided by the committee 
Bol Baume 
horseshoe 


irten n 


PHILADELPHIA-—P 

made for the annual ooperative I 
lighting of the Elk 
Association of Philadelphia Ihe Light 


impaign 


ing | quipment Manufacturer proup 


Of the association ha announced th 


campaign to sell more lighting w 
underway September 10, and 


lude November ) 


RECORA 
Ml 


These thin mat-iike switches are 
handing new uses every « for use with 
sutomatic door openers, entry and burglars 
alarms, automatic machinery safety con 
trols, inter plant trathe signals 


t switches, and as gen 


automatic 


operating and cut-o 
eral purpos foot switches 


Available in almost mn size of shape 
SWITCHMAT unis are ermet 


between sheets of “mid and o 


ally sealed 
vetant vinyl plast om plete 
standard sizes and contr “CesSOrIeS pro 


volume sales when staloged of 


rue RECORA co. inc 


6100 Seuth Archer Rood . Summit, tilinois 


Latrobe 
Electrical 
Products 


trouble-free service has 
chief 
Boxes 


Dependable 
been the 
Floor 


appeal of 
and Wiring 


always 
Latrobe 
Specialties 


Easy and quick to install, ‘Latrobe 


products serve long and well 


Non-Adjustable 
Watertight 
Floor Box 


Unique, practical design 
cuts installation § time 
makes safer job and 
leaves more wire space 
inside box. Cover Plate 
diameter 


Adjustable 
Floor Box 


Designed for tele 
phone outlet or where 
permanent 
tions are made, or as 
a junction box. All 
adjustable 
tire proof 


connec 


boxes are 


Insulator Supports 


Fasten porcelain or glass in 
sulators to steel tramework 
punching holes 3 
’ ? 


without 
sizes 


Keystone 
Fish Wire 


Ten sizes for 
lightest work to 
heaviest power wir 
ing. 100, 150, and 
200 foot coils 


Latrobe Products 


Non-Adjustable Floor Boxes 
Adjustable Floor Boxes 
Gang Boxes Cover Plates 
Junction Boxes 
Pipe or Conduit Hangers 
Insulator Supports 
Cable Supports Fish Wire 
Staple and Cable Clips 
Write for new catalog 
Sales Representatives in all principal citles 


Nozzles 


Ae 


Manufacturing ©o. 


serree sown es em me 


LATROBE. PA. 


ELECTRICAL WHOLESALING—August, 1956 





sell the ~~ 
AUDIBLE 
SIGNALS- 


“that are--~~ 


EASIER to INSTALL 


"Faraday Uni-Pact 


1. Wire to safe, 
dead-front 
adapter plate 
from any 4” ovtiet 

Wiremovid 





...and give amazing 


Flexibility, too! 


12 different sound instruments 
all fit one adapter plate 


Handle signal systems? Here's why it will 
poy you to feature Faraday Uni-Pact 


Easier to install you make 
profit on each instaliatior 


more 


Easier to sell 
IMaZING fie xibility 


gives your customers 
horns, buzzers 
ells, chimes all plug into one adapter 
piate 

sound in 
struments go on after rough.in men 
are finished 


Virtually domage-proof 


Safer to install 


dead-front adapter plate 


No exposed terming 


Note: Smart contractors rely on Sperti 
Faraday engineer ng for the best in 

Annunciaters + Synchronous Clocks + 
Door Openers + Fire Alarms Trans - 
formers + Electric Clock Systems + Contact 
Devices + Freezer Alarms + Sirens + Plug- 


master Cord Sets. 


Fanaday /nc. 


Engineers in Sound and Sight Since 1875 
ADRIAN, MICHIGAN 
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NEW LITERATURE 





Switchgear 


GER 


ak ript I 


ulation whi 
reduc fir 
improvement 
Publ cd n 


( Schen 


Code Requirements 


Motors 
hustrate 
haped mot 
llustrated w 


nyvinecring 


detailed 


ratior 


' This 
SWIVEL U-BOLT 
CONNECTOR 


is designed to do just that... 


No Removable Parts 
Easily and Speedily 
Installed 


Sturdily Constructed 


MEET ALL REQUIREMENTS 


85% Copper Alloy © Ample Strenatt 


High Conductivity © affected by Vibration 
re Resistant 
ai OO CM 


Approved by Engineers 


Specify KA&H for YOUR Next job 
For More Details Sizes and Prices 


WRITE FOR CATALOG 


CASH IN ON THE 


"Pink Light" 


PROMOTION 


Hap-E-Lite is an exclusive Alkco 


fixture which actually achieves 


what pink bulbs only promise 


$ 
arm tone 
es soft w 
@ Provid 


@ Enhances people § 
complexion 

e Flatter’ furnishings 

@ No color distortion 

in most hlkco 


lable 
e Ava! + fixtures 


incandes¢ en 


ite builds profits 


e Hap-E-t , for those 


and reputatior t 
who recommend . 


SELL A FIXTURE 
INSTEAD of a LIGHT BULB 


Write for Descriptive Folder 





THE MARKET 
FOR THIS lectric Co,, Chicago, M.S ___ SALES AIDS 


CONTROL Motors letin featur f Edwards Co., Inc.. 
1S hp all-w r hig Oo ? w | ! f } 


tor-rul 


TRANSFORMER tn 
GETS BIGGER 
3 Vv t RY D A Yy Lighting Fixtures—A age catalog reser 


describes the compan complete and fjizing aut 
expanded line of lighting fixture prod proved | 
entilating fan range hood National 
door chime The booklet is pub 
d by Progr Manufacturing Ce 
Philadelphi Pp 


ittention On tl 
modernizat 
tributor p 


General Electric ¢ 
A lighting fixt 
NEW PRODUCTS YOU CAN USE ‘IP 


demand for 

offered 

Tube Changer 1 compri 
Pattern Products Co., Union, ‘%#!&s pa 

N J lor me! 


ising 
Ih unit reduce the risk if climbing How 


ladder ind eliminate the dangers in Hon 


Every day more plants are con | CP) BURGESS Your best bet for SALES! 


forming to the Safety Require 
ments of Electrical Codes and yr Sales end profits thet hep up ond stay up ere 


your with the ompiete ne of Bure batterie r 
re plac ing 250 volt push button " ieee flashlights Heavy consumer advertising, «@ strong 
family identity, and parkling new venders de your 
selling for you—tost, certain with profit. There 
operation al — @ Burgess flashlight bettery penlight pocketiight 
\ for every need, ond Burge ne of factory-quer 
This means a market for new ¢ teed, brightly-styled bertteric known the world 


over Burge your customers bet? 


and switch tems to 115 volt 


controls and new control type 


transformer 


With the Acme line of Machine | NEW 


Tool Control transformer ou POWERFUL 
can fill every application from CONSUMER 
a minimum of stock size Exter ADS APPEAR 
3) A smash success since it was first introduced | 
nal taps on the primary provide IN © Me @ yeor age. The Radar-Lite e rugged, | 
a7 ‘ ical emergency light af ene third the | 
for 575/460/240 volts, 50/60 practice gency lig 
- ' vad , Saturday cost of its heavy-duty ancestor t has of 
cycles, secondary 95/115 volts Evening 40,000 candiepower secled beam lamp ond 
fi ty ' 
Available from stock in capaci Post @ flashing red signal. Most powerful lantern 
bettery ever made 


ties from 5O VA to 1500 VA Life 


Wiis anne eiseiliaiiass MEE < dees PLUS A comPLETE LINE OF 
with the confidence that you are INustrated 


doing your customer a favor. The | a STANDARD LIGHTS & BATTERIES 
unusually high voltage regula i 
tion (low voltage drop) during Truce 

inductance of control compo | Outdoor Life 
nents is an unmatched feature Colliers 
of these units 


Write for Bulletin MTC-194B 
and MTC.1 | Gre avaitablte in 


Metal-Clad | gleaming combinations 
of chrome and enamel! 


Flashlights 











& welt battery 


ACME ELECTRIC CORPORATION 1 ter generel Little-Six end 


678 WATER STREET CUBA, NEW YORK ails Gient-Six 


licetions! 
oppiice wolt dry cell 








BURGESS BATTERIES BURGESS BATTERY COMPANY FREEPORT, iLL 
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JOB-ENGINEERED 
ELECTRICAL BOXES 
AND WIREWAY 


e Build and maintain 
Customer Satisfaction 


e Increase Sales 
and Profits 


Job - engineered fot 
quick, easy installa 
uuons, BOSS boxes are 
code xauge steel 
smooth corners, with 
firm but easy knock 
outs. Finished in dur 
able gray baked en 
amel. Complete line 
from 4 2:3 «35 
tO as large as need 
ed. Surface or flush 
mount, with hinged 


or screw-on covers 


BOSS 


FLANGED OR FLANGELESS 
WIREWAY WITH FITTINGS 


BOSS Wireway and 
Fittings are 
adapted for “close fit 
jobs where space 18 at 
a premium. Available 
in a wide range of 
sizes. Flangeless wire 
way is equipped with 


easily 


screw shields to pro 
tect wire as it 15 drawn 
through. Elbows, tees, 
closing plates. Tele 
scoping fittings, nip 
ples, hangers these 
and other fittings are 
available in flanged 
wircway 


Better Buy BOSS your all-in-one 
wireway. Sold through distributor 
source for quality electrical boxes an« 
only. Write for catalog and complete 


information on the entire line 


ADVERTISING 


nS 


Ak 
A 


SELLING OPPOR 


WAN 4 WAWN 


TUNI 


, ; ONS W ’ { 





r 





MFRS’ REPRESENTATIVE 
in VENEZUELA 


aggressive and very 


LIGHTING 
SALESMAN 
WANTED 


New England Territory 


speciahzed active 
successful in electric and lighting sales 
with best US. references 


seeks 
ADDITIONAL AGENCIES 


of electrical construction equipment, de 
vices, fittings, material. also lighting equy 
ment, fixtures, parts, accessories 


Not looking for peak qualities at high 


prices wanted are products fit for their 


a, PLCNIey PaNee ey we This is a rare opportunity for an 
experienced lighting salesman. The 
territory is now active and profit 
able our line is being specified 
and displayed the vast poten 
tial has yet to be tapped 


ume turnover 


Advance payment in US. funds can be 


arranged tor all orders 


Correspondence in English and Spanish 


POB 3009, CARACAS 


If you are looking for better than 
oe = average income and association 
with a well-respected, full-line man 


incandescent and 


WANTED for COMMUN 


INALING EQUIPMENT 


REPRESENTATIVE 
ufacturer of 


fluorescent lighting 
chance to make your ability, know 
how and drive pay off in a BIG 
way. Good service and deliveries 


pper ‘ State and 


here's a 











Lighting ale Manager. Experienced mult 


PLUS powerful promotional 
backing. Send full details to 


'4@):1@) ne) 47.1: (0) 3: 


OPEN ~ CLOSE - LOCK: DOORS, GATES 
elt Tronually 


COMMERCIAL, INDUSTRIAL 

\S RESIDENTIAL & SPECIAL 
«.. Wree tor . 7 

ROBOT APPLIANCES. INC 


, 704) ORCHARD - DEARBORN, MICHIGAN 


Litecraft Manufacturing Corp. 





| 
i 
; 


8 East 36th St., New York 16. N.Y 


MFR'S REPRESENTATIVE WANTED 


Aggressive, well-established Oklahoma | 
Electrical firm desires to contact manu- | 
facturers fo establish lines for the fol- | 
lowing: 

Boxes 

Conduit 

Wire 

Write RA2204, Electrical Wholesaling 


520 N. Michigan Ave., Chicago 11, II! 


RW 2421 Electrical Whole saling 
520 N Michigan Ave Chicago 6, Ill 


You will be contacted by member of 


our firm, immediately 





MFR‘’S REPRESENTATIVE 
WANTED 


Prominent manufacturer of hack 
saw blades and hole saws desires 
additional 
electrical wholesale trade. We have 


SELLING OPPORTUNITIES WANTED 
representation in the 


two outstanding items to offer with 


Reply 


some choice territories open 








THE HUENEFELD CO. to 


Cincinnati 25, Ohic, USA RW. 1646 Electrical Wholesaling 


330 W. 42nd St., New York 36, N. Y 
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LO 


Call For 
FITTINGS @ 


SWITCH BOXES 
Specify 


“Like money in the bonk’’— 
That's what estimators think 
about Arrolet's dependabil- 
ity when figuring job costs. 
Arrolet products have all the 
features you need to help 
keep installation time and 
costs under tight control. 


Here's a good example: 


ARROLET 
Bevel Corner 


SWITCH 
BOX 


A vara, 


“Non-Gangable 


Outstanding features of this 
box are the self-gauging 
notches for quick, accurate 
alignment with 4” and +d 
walls. Only 2 nails needec 
to hold it securely in pl 

as 2 cable K.O.'s in each 
ew and one YY” K.O. 10 
bottom. 2 CRS non metallic 
cable clamps Projection 
welding gives BR bracket 


maximum str ngth 


cat, no, 160-NGER 


ace 


details about vari- 


g devices for the 
} our 


Complete 
ous mouontin 
160-NG series given i 
New Product Sheet No 


) 
‘ 


For boxes, fittings and accesso- 
ries that do the job best, make 
sure to specify ‘ARROLET’ in 
your next order. 


FREE 


WALL CHART 
guide f 
number 
fle t 
Ash for Letest Cataleg, Tee. Write for Beth, Tedey! 


ARROLET CORPORATION 


MONTGOMERY, PENNA 


Sales Representatives & *Warehouse Stocks 
BALTIMORE, MD. + CHARLOTTE, N.C. + "CHICAGO, 
TLL, * *CINCINMATI, OHIO + “DENVER, COLO. « 
DALLAS, TEX, * *LOS ANGELES, CALIF. + *mrAMI, 
FLA, * MEW YORK, N.Y. + WEWTOW CENTRE, 

MASS. + "PHILADELPHIA, PA. + ROCHESTER, WY. 


ADVERTISERS’ INDEX 


Accurate Mig. Co 105 

Acme hleetric ¢ orp 126 

Adam Electric (Cx Frank 

Advance Transformer Co 

Alkheo Wig. Co 

All-Steel Equipment Ine 

Aluminum Co. of America 

American Electric Switch Dis 
Clark Controller Co 

Amprobe, A Division of 
Pyramid lostrament Corp 

Anaconda Wire & Cable Co 

Appleton Electric Co second ¢ 

Arrolet 

Arrow-Hart & eg 
hleetrie Co This 


Atlantic Conduit kittings Co 


ian 


bell Kleetrie Co 

Berko Electric Wig 
Blackburn Corp 
Blackhawk 
Blackhawk Mfg. Co ot 
Kriegel Method Tool Co lol 
BullDog Electric Prod o Ww 
Batters Co 126 


Corp 
Jasper 
Drvcdlustrios lo 


Burges. 
Burndy Engineering Co 97 


Bussmann Mig. Co 


Fourth Cover 


Carol Cable Co., Di 
Creseent Co. Tne 

Champion Lamp Works 

Chase & Sons, Ine 

Cirele Wire & Cable a subsidiary 
of Cerro de Paseo Corp 

(lark Controller Co 

Conduit Nipple Mig. Co... Div. of 
Pittsburgh Nipple Works, Ine 

Products Co 

Wire & Cable Co 


Conduit Pips 
Crescent In« 
Curtis Lighting, live 


Dessert Wig Corp 


buse & 


blectrical hitting Corp 


Mig. Co 


heonons 


hleectromode Dis Commercial 
{ontrols 


bexicke 


hleetric Stor ime 


orp 
Dis I bye 
Batters Co 


Industrial 


bederal Pacifie Fleets 
bullman Mie. Co 


burnas Eleetrie Co 


Cedney Ele 
hlectric Co 
Sales Di 


trie fo 
General 
Apparatus 
Circuit Protective Devices 
Lamp Diy 
Devies 
lool Co 
biwin | 
WB ork. 


Wiring Depot 
(ereenles 
uth Co The 


Hazard Ine. Wire 


Heinemann Electric Cx 
Hubbell Harve , Line 
Huenefeld Co I hie 


Ilseo ( orp 


Kennecott Copper Corp 
Keystone Mig. Co 
Killark Electric Mig. Co 
Knox Porcelain Corp 


Krueger & Hudepohl, In 
Leviton Mig. Co 


MAW Electric Wig. Co.. In 
MeG ill Wig. Co... Ine 
Midwest Electric Mig. Co 
Minerallae Electrie Co 


National Electric Products Corp 


Ohonite Co The 


Paine Co Phi 
Vass & 
Peerless Electric Co The 
Phe Ips Dade ‘ opper Prod 
Pivmouth Rubber Co 

Dive Third 
dive il 


Corp 121 


Seymour, Ine BS 
‘ orp 17 


Cover 
Porcelain Products 


Powereraft 


Progress Mig. Co., Ine 2) 


Reeora Co... Ine The 


Remeon, A Division of Pyramid 
Instrument Corp 

Republic 

Ridge Tool Co., The 

Rodale Mig. Co., Ine 

Rome Cable 


Roval Electric Co line 


Steel Corp 


Corp 


Sangamo Eleetrie Co 
sorgel Electric Co 
karadas Inne 
D Co 

Tubes Div 


Sperti 

“quare 
Steel & 
Stonco Electric Product« Co 


Sylvania Electric Products, Ine 


Thomas & Bett« Co The 
lrade-Wind Motorfans. Ine 
lriangle Conduit & Cable Co 


Lnited States Rubber Co 
Prod. Co., The 


lL niversal Clay 


Virden Co John ¢ 


Wagner Malleable Produet- 
Weaver Co J A 

Western Insulated Wire Co 
Ww heelock Signals Ine 
Wincharger Corp 
Youngstown Sheet & Tube ¢ 


CLASSIFIED ADVERTISING 
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the best 
splices’ SY 


found in all, VA c | 




















oo 


V unatl RUBBER COMPANY, INC. “2 


CANTON, MASSACHUSETTS 





STALLATION THROUGHOUT THE ENTIRE ELECTRICAL Sys 


BUSS FUSES 


FUSETRON@FUSES 





